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MBA CALENDAR 


September 27-29 DETROIT, 
37th annual Convention and 
Exhibit of Building, Industry 
and Services, Statler and Book- 
Cadillac Hotels. 





RED FACE 


One of the perils of a monthly 
publication is the hazard of some- 
thing occurring between the time 
an article goes into type and the 
time it appears which will make 
it out of step with the facts. We 
had that situation in last month’s 
issue which went to press July 
18, the day the President ordered 
the restrictions on mortgage 
credit. Scattered through the 
magazine were statements by 
various people which, after the 
President’s order, seemed out of 
date to say the least. 

So, if some of the announce- 
ments in this issue about the Con- 
vention do not turn out just that 
way, remember they were right 
when they went into type and in 
this period almost anything can 
happen 


BLUE COVER 


That blue on this month’s 
cover is there instead of the 
usual red because the Conven- 
tion badges are blue and _ this 
color is being used in certain 
other material. But don’t let that 
have any psychological effect on 
you; the Convention itself is go- 
ing to be anything but blue. Ad- 
vance registrations (more than 
900 on August 1) indicate the 
largest annual MBA convention. 


FORGOTTEN SOMETHING? 

Have you forgotten to register 
in advance for the Convention? 
If you fail to register in advance 
your name won’t show on the list 
distributed at the opening. Better 
check on it today. 
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War May Bring Sweeping Changes 
to the Mortgage Industry 


XACTLY one month ago, as this 
is written, the first sweeping 
change in our domestic economy came 
with the President’s order restricting 
mortgage credit. What this will mean 
for the industry is by no means clear; 
but it is certain to mean less loans, 
less building and less business—but 
just how much is anyone’s guess. Per- 
haps another month from now, when 
MBA members are preparing to de- 
part for the Detroit Convention, the 
pattern of the future will be clearer: 
and it certainly should be clearer 
after the Convention when members 
will hear a thorough analysis and in- 
terpretation of the orders issued so 
far and those expected soon as a re- 
sult of passage of the Defense Produc- 
tion Act of 1950. 

In fact, it is the restrictions to come 
which may exert the most influence 
rather than the intial action taken by 
the President. First reaction from 
many in private mortgage lending was 
that the President’s order might ini- 
tially do something which it was never 
intended to do—start a hoarder-type 
rush for housing thereby boosting 
prices in the process. Some of that 
happened in the first few days after 
the order. The view of many ob- 
servers was that the order might even 
be termed inflationary since it had the 
effect of starting scare buying of hous- 
ing. Others professed to believe that 
the Administration leaders—who have 
repeatedly said for some time that 
“the greatest inflation so far” has been 
in mortgage credit—jumped at the 
opportunity to make this first home- 
front change in the mortgage field. 
The necessity of conserving certain 
materials needed for the war effort is 
clear and unmistakable; but maybe 
Washington wants to do a little credit- 
deflating and here was a golden op- 
portunity, they reasoned. 

MBA approved the President’s or- 
der and so wired the President as 


Our industry was the first to feel the effects 
of Korea; limitations on credit so far seen as 
reasonable but those which may come could 
have drastic effect in restricting volume of loans 


well as FHA Commissioner Richards, 
HHFA Administrator Foley, VA Ad- 
ministrator Gray and RFC Chairman 
Hise. There is no escaping the urgent 
need for action to meet a serious 
threat to the nation. The mortgage 
industry wants to cooperate in any 
and all ways it can. The President 
replied : 
“Dear Mr. Deming: 

It is especially gratifying to know 
from your splendid telegram of 
July twenty-first that you and the 
members of the Mortgage Bankers 
Association feel the action we have 
taken regarding the present emer- 
gency is sound and workable. Your 
pledge of cooperation toward the 
goal of securing peace and stability 
in the world means a lot to me and 
is highly appreciated. My sincerest 
thanks to all of you for letting me 
know that we can count on you 
for your support. 

Very sincerely yours, 
Harry S. Truman” 


From the other officials came ex- 
pressions of appreciation of MBA’s 
pledge of support and cooperation. 
Our view was shared by others in our 
field, among them the National As- 
sociation of Home Builders which 
agreed that the order was reasonable. 
The CIO dissented, said it hurts the 
“little fellows,” didn’t go far enough. 

The big question as to what this 
sweeping change means to the indus- 
try remains. MBA members have been 
kept advised by our Washington office 
on developments as they have oc- 
curred; and as of now a month after 
the initial steps were taken, one man’s 
opinion is about as good as another. 
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Certain general conclusions seem 
justified : 
>> Loans will be fewer and there 
aren’t going to be enough mortgages 
on new houses to meet the demands 
of institutional investors. 
>> The down payments now de- 
manded of veterans should not in 
themselves seriously retard this lend- 
ing field. In fact, during the first 
three months this year more than half 
of the 501s made were with a down 
payment. 
>> FHA will be curtailed more than 
VA, in the opinion of many; and 
some conclude that FHA loans on 
new houses will be a small part of the 
business from here on and for as long 
as the international affair is as serious 
as it is in middle August. 
>> With the present restrictions in 
effect, and those expected, it seems 
sure that some new rent control legis- 
lation will be enacted at this session. 
>> The fear of portfolio raiding has 
again been raised. Some profess to 
see that, as a result of the keen com- 
petition for loans, the industry will 
see some of the same thing it en- 
countered eight or nine years ago. 
>> A premium VA market is now 
more than the possibility predicted for 
it at our Spring meetings. 

Going back for another look at the 
broader picture, no dependable fore- 
cast for the long term is possible be- 
cause no one can predict how long the 
Korean business will take—or what, 
if anything, may follow it. General 
opinion seems to be that the country 
is in for a long period of defense pro- 
duction. Since it is coming at a time 
when the U.S. was operating at a 


3 








capacity level (there never was any- 
thing like the first six months of 
1950!) it means a nice big bite out of 
business as usual. 

Generally speaking, here is what 
the most reliable authorities seem to 
believe : 


»> New building is going to drop, not 
much during the rest of this year but 
the restrictions already announced 
cannot help but take a big slice out 
of the total, especially since—as all 
know-——liberal credit has been a big 
item in the whole show for some time. 


>> The drop in values for older, 
single-family houses isn’t going to be 
anything like that generally antici- 
pated in view of the inflationary in- 
fluences now at work. (One Wash- 
ington observer who watches the 
mortgage field as closely as anyone in 
the country said that “almost any 
mortgage loan is going to be a good 
loan now.” 


>> Farms are in a better position now 
than before the crisis. 


>> The position of industrial proper- 
ties has improved, particularly those 
away from the two coasts, say a num- 
ber of authorities. 


Sell-out for Fanny May? 


Che crisis has changed many things 
quickly. Fanny May for instance. 
Some predict that the agency’s loans 
will be “sold out” quickly. That would 
match Fanny May’s desire because 
RFC Chairman Hise has stated that 
“the objective of the corporation is 
to sell all FHA and VA home loans 
as rapidly as possible.” He denied 
that FNMA has any intention of up- 
ping the price. There had also been 
some speculation that FNMA might 
turn the other way and cut so it could 
move out its loans as quickly as pos- 
sible. But Hise said RFC intends that 
prices be kept fairly steady at present 
levels. 

“Government-guaranteed obliga- 
tions yielding as average return of ap- 
proximately 4 per cent, before servic- 
ing costs, represent a highly desirable 
investment,” said Hise. 

RFC had $1,055,632,000 of mort- 
gages on June 30. 

Sales of $327,828,000 were made in 
the period August 5, 1949, through 
June 30, 1950. Sales in June totaled 
$73,500,000. 


As this is written, the House has 


passed the Defense Production Act 
and the Senate is getting ready to 
consider it. A guess as to how the 
latter will act is almost a waste of 
time in view of the day to day 
changes of plans and opinions. The 
House version, as far as our industry 
is concerned, is considerably less _re- 
strictive than initially proposed. Un- 
der it, the President’s power to restrict 
credit extends to consumer credit and 
real estate credit on new construction 
begun after August 2. Congressman 
Wolcott was responsible for that. The 
House measure also omits a labor dis- 
putes section now in the Senate ver- 
sion. This would give the President 
authority to set up a War Labor 
Board or some similar panel to work 
out Government wage policies that 
could be held out in settlement of 
labor disputes. 

Under the House version, the Presi- 
dent can direct any businessman to 
put a national defense order ahead of 
everything else. It doesn’t have to 
be a war order. It can be an order 
“necessary or appropriate” to national 
defense. 


The President can also allocate ma- 
terials or facilities “in such manner, 
upon such conditions, and to such 
extent” as he sees fit. This gives him 
the authority to ration consumer 
goods as well as industrial materials. 
The definition of “materials” is so 
broad it covers practically everything 
a businessman or individual uses. 

The President has power to take 
over any materials or facilities needed, 
if he can’t get them any other way 
at “reasonable terms.” The govern- 
ment could set the “fair price” for 
anything seized. If this price is pro- 
tested, the government would have to 
pay 75 per cent of its set price imme- 
diately, while the original owner could 
fight out in court his claim for more. 

The government could guarantee 
private loans for expanding produc- 
tion of an industry working on 
national defense contracts. The Presi- 
dent could also make direct govern- 
ment loans to private business for 
expansion of capacity, for developing 
new processes, or for output of ma- 
terials. 

The government could buy or make 
long-term commitments to purchase 
metals, minerals, or raw materials, 
either for government use or for re- 
sale. Under this the government pre- 
sumably could pay higher than going 


prices in order to stimulate produc- 
tion in high cost areas. 

This section also opens the way for 
the government to get directly into 
business. The President would have 
power to transport, store and have 
processed or refined, any of the ma- 
terials that he ordered purchased. 

Meanwhile, there is feverish ac- 
tivity, changing plans, and new ob- 
jectives in every section of housing 
and financing. Public housing will be 
strictly held to the 30,000 limitation, 
HHFA Administrator Foley said. The 
Public Housing Administration “will 
continue to enter into annual con- 
tributions contracts with local authori- 
ties as rapidly as they are ready, but 
will regulate its authorizations there- 
under to advertise for construction 
bids and award construction contracts 
so that the number of dwellings in 
which construction is actually started 
on or before December 31 will not 
exceed 30,000 units.” 


Position of Public Housing 


Continuation of PHA under pres- 
ent conditions was explained by Mr. 
Foley as making it possible for the 
program to “be in a position to move 
forward to the extent that defense 
requirements indicate should be done. 

“While thus proceeding under its 
statutory authorizations with all steps 
up to the actual letting of construc- 
tion contracts, the public housing pro- 
gram will be subject to re-examina- 
tion from time to time to assure that 
its activities do not conflict with the 
larger objectives of the nation.” 

PHA is also studying the question 
of reopening accommodations for de- 
fense workers. 

Since the Korean crisis arose, PHA 
has held up transfers of its housing 
units to local governmental units in 
order to check on potential needs of 
military personnel and defense work- 
ers. 

The agency still has title to about 
300,000 of the 900,000 housing units, 
many of temporary or semipermanent 
character, built to take care of war 
workers in the early 1940's. 

The decision on a return to pro- 
vision of war worker accommoda- 
tions depends on findings as to needs 
and the PHA’s powers under laws 
adopted in the postwar period. 

These laws require that preference 
in assignment of PHA rental units be 

(Continued page 35, column 3) 
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Socialized Credit Is No. 1 
Threat in Mortgage Lending 


Wh Pechnagpereapnton years ago the vol- 

ume of mortgages held by com- 
mercial banks was about 50 per cent 
of their total time deposits. This was 

and still is under most State regula- 
and in the opinion of most 
bankers a 
servative standard 


tions 
con- 


for investment in 
mortgages. 
From the 
figures available 
with commercial 
banks holding 
thirty-six billion 
dollars of time de- 
posits, mortgages 
constituted only 
about 32 per cent, or $11,500,000,000, 
of time deposits. This decrease per- 
centage-wise is due to a number of 
factors, including the reluctance of 
many banks, after the experience of 
the early 30s, to get back into mort- 
gage lending. Other have 
been the heavy competition, 
costs and unsatisfactory terms on loans 
available. In addition, there is the 
great extent to which the government 
has entered the field. All of us view 
with great concern the broadening 
and deepening interest of the govern- 
ment in the mortgage and housing 
field and the dictation or determina- 


last 





Paul Bestor 


reasons 
high 


tion by the government of lending 
terms. 
Available data indicate that the 


federal government now has a finan- 
cial through insurance, 
guaranties, direct lending and moral 
responsibility, of some twenty thou- 
sand million dollars in mortgages and 
housing. This is a huge amount and 
is approximately twice as much as all 
of the commercial banks in the United 
States have invested in all types of 
a serious de- 


obligation, 


mortgages. In case of 
pression, the losses, manifestly, will 
be very large and the taxpayers will 
be the heavy sufferers. 

A breakdown of the mortgage loan 
investments in commercial banks 
shows that approximately 75 per cent 


By PAUL BESTOR 


of all mortgage loans held by them 
are residential loans; and of these 
about 80 per cent are either insured 
by FHA or guaranteed by VA. 
There is some question in my mind 
as to whether or not FHAs and VAs 
should properly be classified as mort- 
gage loans since it is evident that 
banks generally rely primarily upon 
government insurance or guarantees 
rather than on the value of the se- 
curity. This tendency on the part of 
banks—and on the part of other in- 
vestors as brings to my mind 
the warning recently given by Row- 
land McElvare, chairman of ABA’s 
Savings and Mortgage Division: 


well 


“It is not so much where we are, 
but where we are heading that wor- 
ries the banks. The new housing de- 
crees confront private lending insti- 
tutions with a lower rate and direct 
government lending wedges. There is 
a limit beyond which unsubsidized 
lending cannot go and the danger is 
that eventually they will be unable to 


provide financing under conditions 
specified, making it mandatory for 
the government to take over the loan 
funtion.” 

Mr. McElvare’s statement was evi- 
dently prompted by the provisions of 
the Housing Act of 1950 which re- 
cently became a law and concerning 
which FHA Commissioner Franklin 
D. Richards is quoted as saying that 
“it contains the most sweeping changes 
ever made in the Housing Act.” 

Some of the provisions of this Act 
are certain to have a great affect on 
mortgage lending, not only insured 
and guaranteed loans, but also indi- 
rectly on conventional loans. 

One of the most constructive things 
done by FHA at its beginning was 
inaugurating the fully amortized 
monthly payment loan over a twenty 
year period. Fully amortized farm 
loans had been in effect for many 
years under the Federal Farm Loan 
Act. Individual lenders had attempted 
to use monthly payment, fully amor- 
tized residential loans but borrowers 
would not accept the terms. United 
action by lenders might have accom- 
plished it but would probably have 
been regarded as a violation of the 
law against conspiracy in restraint of 
trade. But FHA was in a position to 
make it stick and it did so. 

The 25 year loan followed quickly 
after the 20 year loan but the Housing 
Act of 1950 undertook to liberalize 
these provisions. In addition to fixing 
the maximum of 95 per cent loans in 
certain categories, it sets up a 30 year 
amortized loan under Section 203 and 
a 40 under Section 213. 


year loan 


If the present inflation, encouraged by the international situation, continues, 
no serious drop in values would seem imminent, says Mr. Bestor in this article 
devoted primarily to looking at the position of banks in mortgage lending 
today. Instead of a fear of a slump in values, he declares, more disturbing is 
the menace of socialized credit by the government in mortgage lending. The 
President's recent action in strengthening mortgage terms for FHA and VA 
and putting the brakes on runaway construction should help to correct the 


situation which exists today. 


But above and beyond the immediate problems of the moment which stem 
from the war, the threat of government participation in mortgages on a direct 
lending basis is a big threat indeed. Connecticut is lending money at 2 per cent 
(The Mortgage Banker, March, 1950). And asks Mr. Bestor, how many lenders 
know what Title V of the Housing Act provides for? He explains how the 
three groups of loan applicants are divided under this section. What Title 
V does for the farm borrower is simply induce him to prove that he has no 
credit standing whatever so he won't have to pay back any of his government 
loan. Fantastic? Maybe, but it’s also the law of the land. 

Mr. Bestor is president of The Trust Company of New Jersey, Jersey City, 
N. ]., and well known in the mortgage industry over the country because of his 
previous connection with the life insurance field. 
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Section 207 permitted the term of the 
loan to be fixed at the discretion of 
the Commissioner. The 40 year loan 
is ostensibly a cooperative loan but 
the law provides for the sale of in- 
dividual units to borrower members 
of the to all intents and 
purposes, it is a loan on an individual 


CO-Op; so, 


residence. 

Here is what this change in terms 
involves. Take, for example, a one 
family residential property valued at 
$10,000 on which the 
cures a 90 per cent loan at 4% per 
cent. I have used the 4/2 per cent 
rate because it is the maximum fixed 
under the The 
has actually decided upon a rate of 
+4 per cent for the time being, at 
least. I have used a 90 per cent loan, 
although a 95 per cent loan would be 


borrower se- 


law. Commissioner 


under circumstances. 


I will compare a 20 year loan with 


possible some 
one for 30 years and one for 40 years, 
as provided under the Housing Act of 
1950. I will use the conservative de- 
preciation figure of a flat 2 per cent 
per year and assume that market val- 
ues will remain stable and that there 
will be no obsolesence in the neighbor- 


hood over the period of time. 
How It Works Out 
[hese are rather liberal assump- 
tions. On that basis, in the case of a 


20 year loan, according to the tables 
which have been provided, at the end 
of 18 years from the beginning of the 
mortgage, the ratio of the mortgage 
to the market value, after allowing 
2 per cent annual depreciation, 
table ). 
There is nothing serious to object to 
in that. 
loan, the ratio would be 75 per cent 
after 18 years, which is not so good. 
In the case of the 40 year loan, the 
ratio would be 100 per cent after 18 
the 
would have no equity whatever after 
having made payments for 18 years. 
A 15 per cent slump in values would 
put the 40 year borrower under water 
to the extent of $1,500 at the end of 
18 years. 

Actually, the early draft of the 
Housing Act of 1950 provided for 60 
year loans to co-ops. This was later 
toned down to 50 years but did not 
pass although the vote was close. If 
a loan were maturing now, it 
would have been made back in the 
administration of Benjamin Harrison, 
long before most of us can remem- 
ber. The 5 per cent and 10 per cent 


for 


would be 19 per cent (see 


In the case of the 30 year 


years. In other words, owner 


such 


6 


down payments are a far cry from 
the 20 per cent to 30 per cent pay- 
ments required a few years ago! 

Of course, the purchaser of the 
house is not so dumb as to think he 
will ever pay out on the 40 year loan, 
or even on the 30 year loan. I have 
not taken into consideration the pro- 
posed fantastic 50 or 60 year loans. 
The purchaser undoubtedly figures 
that it is much cheaper to buy than it 
is to rent. For instance, the purchaser, 
in the case of the mortgage just cited, 
of the $10,000 property with $1,000 
cash, would be paying only $40.50 
per month covering interest and prin- 
cipal. (It should be remembered that 
actually many are paying nothing 


down.) If you add to $40.50 one- 
twelfth of the interest and insurance, 
also the cost of the utilities which he 
might secure in the apartment, the 
total cost to him would be about $60 
or $65 per month. Now the rent of 
a 4% room apartment, comparable to 
the house under review, would be 
somewhere between $90 and $100 a 
month, if in a good neighborhood. 
Therefore, the individual would be 
saving somewhere between $200 and 
$400 per year by buying the house 
rather than renting the apartment— 
and then walking off and leaving the 
house when he felt like it. Even the 
FHA 20 year loan has never had the 


test of a depression. 





YEARS OF MORTGAGORS 


Cash 
Mortgage 


Monthly Payment 


At 18th Yr. Payments Total 


A/C Interest 
and 
A/C Principal 


Deducting 2% annual de- 

preciation and obsolescence. ...... . 
leaves 

Owner’s Equity at. 


The Market Value is now........ 


While the Balance of Mortgage is. . 


Therefore Ratio of Mortgage 
to Market Value is now.......... 


The Net Average Monthly Cost 
a/c Principal & Interest is. . 
and 

Average Monthly Savings 
represented by Equity is......... 


Value of Building. ..... ..$9,000 





COMPARATIVE POSITION 
AT $10,000, FINANCED WITH $1,000 INITIAL CASH 


EQUITY, $9,000 MORTGAGE AT 4%2% FULLY 
AMORTIZED IN 20, 30 AND 40 YEARS RESPECTIVELY. 


Purchase Price 


OTHER ASSUMPTIONS: 


AT THE END OF 18 
BUYING HOMES PRICED 


$10,000 
1,000 
9,000 
20 yr. 30 yr. 40 yr. 
Mortgage Mortgage = Mortgage 
$56.97 $45.63 $40.50 
$4,599 $5,911 $6,508 
8,706 4,943 3,240 
3,240 3,240 3,240 
5,466 1,703 maine 
$6,760 $6,760 $6,760 
1,294 5,057 6,760 
19% 75% 100% 
$36.30 $42.37 $45.13 
25.30 7.89 —- 


Depreciation—2% per annum 
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There is another angle. The FHA 
Commissioner has fixed the interest 
rate on loans under Section 203 at 
44% per cent, while the rate on 213s 
is 4 per cent. It has been estimated 
that it costs the average lender about 
1% per cent per annum to obtain and 
service a loan, and set up reserves, 
assuming actual length of time the 
loan will be in the bank’s portfolio at 
eight years. If this is correct, it would 
bring the net return to the bank 
down to 3 per cent on 203s and 2'% 
per cent on 213s. Is the net return 
under those circumstances worth the 
risk? Connecticut has gone the Fed- 
eral grant one better and recently 
passed a law authorizing State money 
at 2 per cent for housing projects. 


Know About Title V? 

How many lenders are familiar with 
Title V of the Housing Act? Many 
will not believe it, but it is now a 
part of the law of the land. It’s in the 
Housing Bill and not a relief measure. 
This Title provides a fund for the 
Secretary of Agriculture to loan to 
farmers to erect or improve farm 
houses or farm buildings. Briefly, it 
directs the Secretary to divide the ap- 
plicants for loans into three classes. 
The first group comes under Section 
502. The Secretary places in this 
group the farmers he thinks have the 
ability to repay the loan. Those in 
this group must pay back the entire 
amount of the loan with 4 per cent 
interest. Under Section 503 comes the 
second group. If the Secretary thinks 
the income of the applicant is not 
sufficient to pay all of the loan he is 
authorized to forgive all of the in- 
terest for five years and one-half of 
the principal payments. Section 505 
makes provision for the third group 
of farmers. This is a group which has 
no credit standing. Quoting from the 
law itself regarding the policy of the 
government toward this group: 

“In the event that the Secretary 
determines that the eligible applicant 
cannot qualify for a loan under the 
provisions of Section 502 and 503, 
and that repairs or improvements 
should be made to the farm dwelling, 
the Secretary may make a loan or 
combined loan and grant to the appli- 
cant to cover the costs of improve- 
ments or additions.” 

In other words, the incentive in 
Title V is for the applicant to prove 
to the satisfaction of the Secretary 
that he has no credit standing what- 


ever, in which case he does not have 
to pay back any of the loan. 

The tightening of housing credit 
brought about by the Korean situa- 
tion should have salutary effect upon 
the recent tendency toward liberalized 
credit. This may also help the situa- 
tion in rental housing projects in the 
higher brackets where vacancies are 
beginning to occur in many areas due, 
without doubt, to the easy home 
purchase provisions of recent legisla- 
tion just reviewed. 

The estimated dollar value of resi- 
dential mortgages in the United States 
is thirty-seven billion dollars and the 
total insured by FHA and guaranteed 
by VA is about fourteen billion dol- 
This leaves a substantial block 


lars. 
available for investment of conven- 
tional residential mortgages. The 


commercial banks held about $1,300,- 
000,000 of these on December 31, 
1949. Interest rates on these mort- 
gages have, of course, been influenced 
by the low FHA and VA rates. 

While commercial banks have been 
slow in returning to the mortgage 
field since the great depression I be- 
lieve that bankers generally are satis- 
fied that the difficulties in mortgage 
lending in that period, in addition to 
lack of liquidity of mortgages, were 
largely due to poor selection of risks 
and an inadequate amortization sched- 
ule without sufficient effort having 
been given to fit the terms of the 
mortgage to the security in question. 
The lack of a monthly payment plan 
may also have had its effect. It must 
not be forgotten that mortgage loans 
were not the only investments that 
gave trouble in the depression. 


Opportunity for Banks 


The volume of commercial and in- 
dustrial mortgages held by commer- 
cial banks at the end of 1949 is esti- 
mated at about two and one-half 
billion dollars, and this is a field of 
mortgage lending which is extremely 
competitive with insurance compa- 
nies, foundations of various sorts, sav- 
ings banks, colleges and universities 
and individuals. Total volume avail- 
able in this category is about fifteen 
billion dollars. Many of these mort- 
gages can be fashioned to meet the 
requirements of commercial banks. 
Unbreakable leases to strong tenants 
in mercantile and industrial rented 
properties for a term of years running 
for the full period of the loan, fully 
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amortized where possible as to build- 
ing value at least, are a most impor- 
tant factor. 

Many banks endeavor to maintain 
a good volume of construction loans 
where takeout commitments are avail- 
able made by other’ financial institu- 
tions. Such loans are, strictly speak- 
ing, not mortgage loans and they are 
not so classified by some supervisory 
authorities—nor in at least one State 
by its Banking Act. They constitute 
a worthwhile avenue of investment. 


Farm Debit Low 


The farm mortgage debt ‘is now 
only about five and one-half billion 
dollars, or only about one-half what it 
was at its peak, even though the mar- 
ket value of farms has increased enor- 
mously. The recent report of ABA’s 
Agricultural Commission shows that 
the total farm mortgage debt is only 
about 9 per cent of the value of farm 
real estate. Commercial banks hold 
a little less than one billion dollars of 
farm mortgages. The revolution in 
farm operations and practices of the 
last ten years or so, including the 
mechanization of farms, the use of 
improved and more productive seed 
for crops and the improvement in the 
quality of the livestock raised on the 
farms, together with the high price 
of farm produce, and other factors 
combine to make this field a most de- 
sirable one for country banks. 

Many banks have held back from 
adopting a policy of mortgage lending 
in any volume, believing that the peak 
of values had been reached in all 
classes of real estate and that we were 
due for a serious slump in the imme- 
diate future. 

This has not proven to be the case. 
If the present inflation, encouraged by 
the international situation, continues, 
no serious drop in values would seem 
to be imminent. 

In my opinion, a possible slump in 
values is not as disturbing to the pri- 
vate lender as is the menace of social- 
ized credit by the government in the 
mortgage field and the further arti- 
ficially low interest rate which may 
be brought about by government in- 
fluence. Recent action by the Presi- 
dent to strengthen mortgage terms of 
FHA and VA, at least temporarily, 
and to put the brakes on runaway con- 
struction, should help materially to 
correct this tendency. 








OR the past two months over one 

third of a million owners of prop- 
erty located in nearly 700 counties 
have been submitting information con- 
cerning their mortgage indebtedness 
to the Bureau of the Census. This 
is part of the 1950 Survey of Residen- 
tial Financing undertaken to provide 
reliable data on the characteristics of 
the mortgage indebtedness on owner- 
occupied and rental properties of the 
United States. 

Because of the technical nature of 
the information and the heavy cost of 
acquiring it, a survey of this type 
can be made only as part of the de- 
cenniat census. Even the Bureau of 
the Census will not be able to secure 
information from every property 
owner. The data is being collected 
from a sample of owners 
scientifically selected from the returns 
of the 1950 Housing Census. By care- 
ful screening, reliable information on 
the non-farm residential debt for the 
nation as a whole will result from data 


property 


received from the owners of one out 
of every three hundred properties in 
the nation. 

Che objectives of the survey are 
threefold. to collect 
statistics on which the total mortgage 
debt of the United States can be com- 


puted with reasonable accuracy. Sev- 


One is reliable 


eral organizations have endeavored to 
make this computation. The Federal 
Home Loan Bank Board for a number 
of years has prepared estimates on the 
outstanding mortgage debt on | to 
+t family dwellings but not even esti- 
mates are available covering the over- 
all volume of mortgages on 5 or more 
family properties. In addition, no re- 
liable figures are available showing the 
mortgage holdings of individual in- 
The Bureau of the Census 
hopes to secure figures from this sur- 


vestors. 


vey which will fill this statistical void. 


Che second aim of the survey is to 
supply data on the characteristics of 
The tabulations 
valuable information 


the mortgage debt. 
will present 
showing mortgage payment patterns, 
mortgage terms 
and conditions, the extent of govern- 
ment financing, the extent and kind 
of junior mortgages and many more 
valuable data. 


interest rate trends, 


Third, the tabulations will define 
and clarify many important relation- 
ships between the mortgage on the 
one hand and the mortgaged property 
on the other. For instance, mortgage 


lenders will be able to study the rela- 


Census of Mortgage Debt 
Gets Underway 


And the results should give the industry 
a more comprehensive picture of certain 
aspects than it has ever had in the past 


By FRANK J. MeCABE, JR. 


tionship of the mortgage debt to the 
value of the and that of 
mortgage payments to rent receipts. 
For owner occupied residences the 
survey results will relate mortgage pat- 
terns to borrower characteristics such 


property 


as age, income, occupation and vet- 
eran status. 


Lenders Must Help 


As much as possible of the infor- 
mation needed will be collected from 
property owners. Schedule forms have 
been mailed to each owner selected 
and he has been requested to provide 
full information, specifically enumer- 
ated, concerning his mortgage. Prior 
to undertaking it, the Bureau of the 


Census conducted a trial survey in 
Raleigh, N. C., and another in the 
metropolitan area of Chicago. The 


questions and the survey procedure 


now being used were thoroughly 
tested in these trial enumerations. 
One of the needs learned was that 


while the vast majority of property 
owners have records at home to pro- 
vide answers to most of the questions 
asked, some of the information had 
to be secured from the lenders. It was 
also learned that other information 
supplied by the borrower must be 
verified from the records of the lend- 
ers for accuracy. Therefore, it will be 
necessary for the Bureau of the Cen- 
sus to secure the cooperation of mort- 
gage lenders to develop the scientific 
accuracy needed for making the tabu- 
lation. Specially trained enumerators 
will assist both owners and lenders in 
filling out the schedules. 

On or about September Ist sched- 
ules will be mailed to mortgage lend- 
ers requesting specific information. 
Every effort has been made to keep 
the number of inquiries to a mini- 
mum. The average-sized lending in- 
stitution should not receive more than 


twenty such schedules. The larger 

organizations might receive as many 

as forty. Each lender is urged to co- 
operate in supplying the Bureau with 
the information requested. If the sur- 
vey could have been conducted with- 
out reference to the mortgage lenders 
it would have been handled in that 
fashion but the value of the data 
which will result from the tabulations 
will be so great to the mortgage lend- 
ing industry that this will more than 
compensate lenders for the inconven- 
ience of supplying the information. 

The questions to be asked mortgage 
lenders are: 

1. What type of indebtedness do you 
own or service on this property? (Ex- 
ample: First mortgage, second mort- 
gage, sales contract, etc.) : 

Is the present mortgage (a) insured 

by Federal Housing Administration 

b) guaranteed or insured by Veter- 
ans’ Administration ? 

3. In what year was the present mort- 
gage made or assumed? 

4. What was the term in years of the 
present mortgage when made or as- 
sumed ? 

). What was the original amount of the 
present mortgage when made or 2s- 
sumed ? 

6. What is the present unpaid balance 
on this mortgage? 

7. What rate of interest is 
at the present time? 

8. Are regular payments 
this mortgage (a) for 
for principal ? 

9. In addition to interest and principal, 


paid 


being 


required on 
interest (b) 


what “other items” (such as taxes) 
are included in the required pay- 
ments? 


10. How often are regular payments re- 
quired (a) for interest (b) for prin- 
cipal ? 

11. What is the total 
regular required 
much of this amount 
and principal combined, and how 
much is for “other items”? 

12. Will the required payments on the 
present mortgage pay off the loan 
completely by date of maturity? 

13. What is the current status of mort- 
gage payments: (a) ahead in sched- 
uled payments (b) up-to-date (or 
less than 30 days past due) (c) past 
due by 30 days or more? 

(Continued next page) 


amount of the 
payment? How 
is for interest 
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Last Year Wasn’t Best 
One for Hotels 


And business wasn’t much better during the 
first six months boom this year; earnings 
in 1949 were the lowest in the past 7 years 


OTEL earnings last year were 

lower than they have been in 
seven years. Occupancy was down 
and in some cases was approaching 
the so-called “break even” point. But 
that “break even” point has not 
proved to be as high as the prophets 
predicted a few years ago. Fact is 
that hotels can operate profitably on 
lower occupancy than most people ex- 
pected they could. 

All in all, the hotel outlook has 
not been, to put it mildly, one of the 
outstanding bright spots of _ this 
booming year of 1950. Deepening of 
the Far Eastern war effort might 
change it some, however. 

The super-lush days of a few years 
ago are gone but business is still good 
by any past comparisons. 

Hotels throughout the country 
showed lower net earnings last year 
than in any year since 1942, Horwath 
& Horwath say. 

The industry in 1949 realized only 
5.26 per cent on the value of its prop- 
erty compared with 7.01 per cent in 
1948 and 7.70 per cent in 1947; the 
peak for net earnings in the past 
decade was 8.22 per cent in 1944. 

Occupancy last year dropped to 82 

MORTGAGE CENSUS 

14. Classify the mortgage holder as: 
(a) commercial bank or trust com- 
pany (b) mutual savings bank (c) 
savings and loan association (d) life 
insurance company (¢€) mortgage 
company (f) Federal National Mort- 
gage Association (g) individual or in- 
dividual estate (h) other. 

15. Did the holder of the mortgage pur- 
chase it or originate it? 

A sub-advisory committee 
prised of representatives of private 
lending institutions, government agen- 
cies and private educational and re- 
search agencies assisted the Bureau of 
the Census in preparing the schedule 
forms and planning the survey. Frank 
J. McCabe, Jr., Director of Education 
and Research, represented the Mort- 
gage Bankers Association of America. 





com- 


per cent from 86 per cent in the pre- 
ceding year; the highest occupancy 
figure in recent years was 93 per cent 
in 1946. Although the trend of occu- 
pancy has been downward the past 
four years, upward adjustments of 
rates have helped to maintain sales 
volume. Room sales last year de- 
creased only 1 per cent compared 
with 1948. Since it does not seem 
practical to continue rate increases, 
hotels now are faced with the serious 
problem of paring down expenses in 
order to maintain a reasonable level 
of earnings, in the view of Horwath 
& Horwath. 

One of the largest expense items is 
payroll and this has been mounting 
steadily. In hotels last year the payroll 
ratio to total sales rose to 35.6 per 
cent, the highest in 17 years. 


Salaries Up Sharply 

Several years ago Horwath & Hor- 
wath, top authority in hotel operation, 
predicted the time would come when 
hotels would be confronted with de- 
clining sales and increasing expenses. 
Figures for 1949 indicate that that 
time has arrived. 

Salaries and wages in the past five 
years have risen relatively more sharp- 
ly in hotel restaurants than in rooms 
departments. 

Sales in hotel restaurants in 1949 
averaged 4 per cent lower than in 
1948; food sales were off 3 per cent 
and beverage sales dropped 6 per cent. 
Although the food cost per dollar sale 
was lower in 1949 than in any year 
since 1945, the reduced costs failed 
to increase the earnings because the 
cuts in cost were more than offset 
by higher payroll and by smaller 
sales. 

Hotels still are spending large sums 
for renovations and improvements. 
Last year the average hotel included 
in the Horwath data made major im- 
provements costing $138 per available 
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room. In 1948 the comparable figure 
was $146; in 1947, $114; and in 1946, 
$71. 

While we have been in the midst 
of one of our greatest building booms, 
it has now reached the hotel field. 
Lee Thompson Smith had a good 
deal to say in the last issue of The 
Mortgage Banker about how we are 
probably over-building in office space 
and warned against what may likely 
happen when the “shake down” 
process sets in. 

Hotel building has not had the 
stimulus which office buildings have 
had but there is a boom of sorts under 
way. New hotels have been started in 
Los Angeles and Kansas City, Kans. 
New ones are planned for Dallas, 
Austin, New Orleans, Atlanta, Port- 
land, Ore., Oakland, Sacramento, St. 
Louis, and Kansas City, Mo. 

After World War I scores of hotels 
were built. Overexpansion then 
knocked 80 per cent of the nation’s 
hotels into bankruptcy by 1932. High 
construction costs frightened off po- 
tential hotel builders after World War 
II. Only three big new commercial 
hotels have been completed in the last 
20 years. 

Now hetel managements have de- 
cided building costs won’t drop; they 
have been scrambling for the best 
sites, says the Wall Street Journal. 

Illustration: One chain agreed to 
build a unit if businessmen of a south- 
ern city chipped in 30 per cent of the 
cost. Another chain won the contract 
by asking for a local investment of less 
than 15 per cent. Now town elders 
are upset because a third chain be- 
latedly offered to build a hotel without 
any hometown money. 

“But high costs are still a risk. In 
one western city where the general 
rate of room occupancy is 75 per 
cent, a new hotel is going up at a 
cost requiring room rental of $12 a 
day or more. But competitors charge 
$7 a day and can afford to cut rates 
when times get tough.” 

What the war is going to do to 
hotels is something else again; cer- 
tainly a good deal of building won’t 
be done. So far this year, business is 
off only 1 per cent but the first six 
months of 1950 was a boom period al- 
most unparalleled. The hotels weren’t 
in on it as other fields were. But as 
everyone can recall, if the war gets 
going and becomes a really big effort 
such as the last one, you can be sure 
that the hotels will again be jammed 
just as they were before. 











President's Page- 


THE MORTGAGE INDUSTRY HAS A JOB TO DO 


About a month from now our members from 
every section of the country and from all types of 
lending and investing institutions will be gathering 
in Detroit for which may well be our most impor- 
tant annual convention. When I last wrote this 
Letter, little did anyone contemplate the broad 
sweeping changes in our industry which occurred 
with such amazing swiftness during July. But they 
are here and we must not only live with them 
we have the duty and responsi- 
bility of making them work to 
accomplish the ends which the 
President and our government 
has set for them. 


These changes in mortgage 
lending and in VA and FHA 
procedure and policies will of 
mean less loans, less 


less profitable 


course 





building and a 
operation temporarily. But, as 
I said to the President and to 
FHA Commissioner Richards, HHFA Administra- 
tor Foley, VA Administrator Gray and RFC Chair- 
man Hise in telegrams when the limitation and 
restricting orders were issued, members of the 
Mortgage Bankers Association of America pledge 
their full and active support in making them effec- 
tive. I know I spoke for every member when I 


R. O. Deming, Jr. 


said that our government could count on full co- 
operation from our industry as a group. 


In view of the sweeping course of events of recent 
weeks, I am particularly anxious to see as many 
MBA members attend the Convention as possible. 
A workman to do a proper job in any line of busi- 
ness must be soundly equipped with the tools of 
that business. We all know a carpenter cannot 
drive a nail with a sponge no matter how hard he 
soaks it, nor can we as mortgage lenders achieve 
the best results in our business unless we have the 
proper knowledge and «now how to use it. Our 
Convention will give those in attendance the neces- 
sary equipment for a sound and, I hope, a most 
profitable operation. 


This will be the first opportunity for a broad 
national forum of discussion of all of these many 
important but complex problems which we will 
have to work under during the days ahead. Our 
program is excellent; and all Convention arrange- 
ments are highly conducive to attending. Most of 
you plan to be there; but to those who haven't 
made plans, I suggest that you can’t very well 
afford to miss this one if you want to be on the 
right track in the future. 


Equally important to being there is to take an 
active part in the discussion and decisions at the 


Convention. We need the benefit of all ideas and 
suggestions to make the most of the restricted field 
of operations in which we will be working for some 
time in the future. Each speaker on the general 
program and in the Servicing Center will definitely 
appreciate your ideas and questions. 


Now, regarding the immediate problems affected 
by legislation and regulations, we hope that by 
Convention time all of these will be clarified suffi- 
ciently to provide correct analysis and interpreta- 
tion. The Rogers Bill (HR9292) concerning loans 
to men called into service in the Korean crisis, has 
been introduced but at this writing has not yet been 
considered by either body. It is certain, however, 
that some type of federal relief will be given to 
men in uniform covering the payments upon their 
home loans, rents and probably life insurance pre- 
miums. Thus, no hardship will fall on either the 
borrower, his family or the investor in this crisis. 


The Soldiers and Sailors Civil Relief Act of 
World War II is still in force; but we all know 
that a moratorium is not the constructive answer 
that is needed at the moment. I believe that the 
problem will be solved by Congress and a better 


method perfected. 


If new construction starts are limited during the 
last quarter of this year, as now seems a probability, 
and federal licensing regulations effecting real estate 
are envoked by the President, authority for which 
will probably be granted by Congress, there may 
be a great scarcity of borrowing demand on real 
estate. This would have the effect of increasing 
premiums upon loans to be sold and decreasing net 
yields to investors. 


The immediate future in our own industry is one 
of uncertainty but the major trend from a national 
standpoint is fairly clearly defined; it is now time 
for all of us to appraise this trend and prepare our 
offices and personnel for definitely restrictive real 
estate credits. 


Let me again emphasize the tremendous advan- 
tage to be gained by attending the national Con- 
vention and the contribution that lies within your 
power to perfect a sound, practical approach to the 
solutions of these problems. 


( we 2 \ ; 
President 


Mortgage Bankers Association of America 
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LEON H. KEYSERLING 
CONVENTION SPEAKER 


During the present period when the 
American domestic economy is under- 
going such sudden and rapid changes, 
the man who holds the top position 
among economists in the country will 
be at MBA’s Detroit Convention to 
speak on the economic problems con- 
fronting the nation. 

He is Leon H. Keyserling, chair- 
man of the President’s Council of 
Economic Advisers, who will address 
the Convention Friday morning. Mr. 
Keyserling is by no means unfamiliar 
with our field. He formerly 
deputy administrator and later acting 
administrator of the U. S. Housing 
Authority and served as general coun- 
sel for the National Housing Agency 
(now HHFA). Earlier he was legis- 
lative assistant to Sen. Robert F. Wag- 
ner of New York and did special 
work for the Senate Banking and 
Currency Committee. 

He was named to the President’s 
Council in 1946 when it was set up 
and was made chairman earlier this 
year. He has written extensively on 
housing and back in 1944 won the 
Pabst Postwar Employment contest 
with his essay “The American Eco- 
nomic Goal.” 


450 OF YOU WILL SEE A 
BIG FOOTBALL GAME 


That’s quite a crowd of MBA con- 
ventioneers going up to Ann Arbor 
Saturday afternoon, September 30, 
for the Michigan State-University of 
Michigan football game—450 of them 
in fact, more even than total conven- 
tion attendance not too many years 
ago. And they can thank the Detroit 
MBA and Arthur F. Bassett, vice 
president, Detroit Trust Company, in 
particular, for getting the seats. Joel 
K. Riley, vice president, The United 
Savings Bank, arranged the transpor- 
tation which will be either by bus or 
special train. A final announcement 
will be in members’ hands in a few 
days. Sorry, but no more football 
tickets are available. MBA members 
were advised by letter some time ago 
and we filled all requests we could 
from the allocation given us. 


was 


YOU HAVE A DATE WITH MORTGAGE MEN FROM EVERY 
SECTION OF NATION IN DETROIT SEPTEMBER 27-29 


HAT is expected to be MBA’s 

largest convention, judging from 
advance registrations, and certainly 
one of the most important yet held, 
is all set to open September 27th at 
the Statler and Book-Cadillac Hotels 
in Detroit. With the restrictions and 
limitations now in effect controlling 
mortgage credit and the possibility of 
allocation of materials affecting build- 
ing, MBA again meets in an atmos- 
phere of emergency. It’s an emer- 
gency that could not be avoided and 
also one which will require a big con- 
tribution by every citizen. 

Probably as much as at any time 
in the past, Association members will 
be seeking guidance and assistance in 
the operation of their own business. 
Our 37th annual conventon, meeting 
this year a little earlier than usual, 
will be the first available opportunity 
to attend a nation-wide forum to ana- 
lyze and evaluate these new conditions 
and how they can make the most of 
them in their own business. 

As last year, the general sessions 
program will be supplemented with 
the Mortgage Servicing Center. In 
addition, MBA will also sponsor the 
11th annual edition of the Exhibit 
of Building, Industry and Services. 

More than 900 advance registra- 
tions have been received as of August 
lst. Those members who have not 
done so should register immediately 
so their names will appear in the pro- 
gram to be distributed at the Conven- 
tion opening. 

The program is one of the best 
MBA has been privileged to offer and 
is the work of the convention arrange- 
ments committee, headed by Edward 
F. Lambrecht, president, Lambrecht 
Realty Company, Detroit, as chair- 
man, and including H. G. Woodruff, 
president, H,. G. Woodruff, Inc., De- 
troit, and past president of MBA, 
Walter Gehrke, president, First Fed- 
eral Savings & Loan Association of 
Detroit, and MBA regional vice presi- 
dent, and Secretary George H. Pat- 
terson. 

The pre-convention phase of the 
gathering takes place Tuesday with 
a meeting of the executive committee 
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and the final meeting of the 1949-1950 
board of governors, followed that eve- 
ning by the annual meeting of the 
Mortgage Bankers Legion. 

Beginning next day, the program 
will run something like this: 


WEDNESDAY MORNING: Ini- 
tial inspection of the Exhibit and 
opening session of the Mortgage Serv- 
icing Center. 

WEDNESDAY AFTERNOON: 

>> Opening General Sessions. In- 
cluded on the opening program are 
talks by Mr. Lambrecht, Hans Gehr- 
ke, president, Detroit MBA, and 
Mayor Albert E. Cobo, Mayor of 
Detroit. 


>? President R. O. Deming, Jr., 
will deliver his annual report, “Your 
Association and Your Industry,” fol- 
lowed by Washington Counsel Samuel 
E. Neel speaking on “National Legis- 
lation and Government Orders Af- 
fecting the Industry.” This will be 
followed by the Association’s annual 
meeting and election of officers and 
the award to the member selected for 
the most distinguished service to the 
Association during the past year. 

>> Following that, the Convention 
will hear Dr. Robert E. Wilson, chair- 
man of the board, Standard Oil Com- 
pany (Indiana), speaking on, “Strat- 
egy for True Liberals.” 

WEDNESDAY EVENING: This 
will be a crowded convention evening 
at the Book-Cadillac’s grand _ball- 
room. It includes dinner, dancing, a 
floor show, and talk by Gene Flack, 
nationally known after dinner speaker. 

THURSDAY MORNING: Trip to 
Greenfield Village and Ford Museum 
for ladies. 

>> Second session- 


icing Center. 


Mortgage Serv- 


>»? Second General Session devoted 
entirely to a discussion of conditions 
within the industry with particular 
emphasis on the existing limitation or- 
ders and regulations governing them. 
W. A. Clarke, president, W. A. Clarke 
Mortgage Company, Philadelphia, 





Mortgage Bankers Association 


Wetcome to Detroit 


and Congratulations 
on having provided 


the financing for 


20,000,000 


home owning 


American Families 


whose equity in these homes 


is valued at more than 


$14:3,000,000,000 


NATIONAL BANK OF DETROIT 


Complete Banking and Trust Service 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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pAuother Mortgage Sewieing Center 





will be the moderator and among the 
speakers will be: 

>> Raymond M. Foley, HHFA Ad- 
ministrator 

>? Franklin D. 
Commissioner 

>? Thomas B. King, Director, VA 
Loan Guarantee Service. 

>> Ralph A. Young, Director, Di- 
vision of Research and Statistics, Fed- 
eral Reserve System. 


Richards, FHA 





Rodney Lockwood James C. Downs 


AFTERNOON: 
Mortgage Servicing 


THURSDAY 
Third 
Center. 

>>? Third General Session, the 
theme of which will be “Mid Century 
Barometer Reading of the Nation’s 
Economy” with President Deming 
presiding. Speakers will include: 

2»? From the world viewpoint 
Enos Curtin, Economic Cooperation 
\dministration, Washington, D. C. 

>> From the real estate viewpoint 
James C. Downs, Jr., president, Real 
Estate Research Corporation, Chi- 
cago. 

>> From the institutional investor's 
view point—Sherwin C. Badger, vice 
president, New England Mutual Life 
Insurance Company, Boston. 

THURSDAY EVENING: Dinner 
at Hotel Statler sponsored by MBA’s 
Bankers Section. Speaker: Secretary 
of the Treasury John W. Snyder. 

FRIDAY MORNING: Fourth ses- 
Mortgage Servicing Center. 
Fourth General Session. The initial 
speaker on the program will be Leon 
H. Keyserling, chairman of the Presi- 
dent’s Council of Economic Advisers, 
speaking on the “Economic Problems 
Confronting Us.” 

>> Following that, the session will 
turn to a discussion of “The Role of 


session 


sion 


Government and Private Enterprise 


in Future Housing” with Senator 
John Sparkman of Alabama taking 
the view that private enterprise needs 





government assistance and Rodney M. 
Lockwood, immediate past president, 
National Association of Home Build- 
ers, speaking on the contention that it 
is primarily a iob for private enter- 
prise. 

FRIDAY AFTERNOON: Trip to 
Ford Plant. 

>> Luncheon for 1949-1950 officers 
followed by the first meeting of the 
1950-1951 board of governors. 

SATURDAY AFTERNOON: Uni- 
versity of Michigan-Michigan State 
football game at Ann Arbor. 

The fact that it will be a big Con- 
vention is pleasing to all members 
because it probably means that just 
about everyone in the business they 
want to see will be there. As always, 
it will be the one and only opportunity 
mortgage lenders and investors have 


during the year to see and talk to 
representatives of other mortgage in- 
stitutions from all over the country. 
So, for size, Detroit in 1950 looks like 
a winner. 


But that isn’t all by any means. It 
is also a pretty vital year for the in- 
dustry. The restrictions announced so 
far, as well as others which may fol- 
low, mean far reaching changes in our 
operation. It is important that every 
mortgage lender come to Detroit pre- 
pared to make a contribution to the 
discussions. MBA is the trade asso- 
ciation for mortgage lenders and in- 
vestors and its success depends en- 
tirely on the mutual cooperation and 
interest which its members extend. 

From now on, that fact is a bigger 
fact than it has been in a great many 
years. 


LEARN HOW TO STREAMLINE YOUR SERVICING AT THE 
TWO DAY SESSIONS OF MORTGAGE SERVICING CENTER 


With the greatly increased volume 
of mortgage loans of the past decade. 
nothing less than the most efficient 
and economical servicing operation a 
mortgage lender can devise will do if 
he wants to make the most of his 
business. That is what The Mort- 
gage Banker has been saying and what 
the Association has been secking to 


accomplish in its servicing programs. 
If it was true before, it is doubly true 
now with a smaller volume of loans in 
prospect. It’s a natural conclusion 
that your servicing end must do a 
better job than ever before. 

MBA’s second annual Mortgage 
Servicing Center will run concurrently 
with our general sessions program at 

















New England Office 


Philip C. O’Connell 
340 Main Street 
Worcester, Massachusetts 
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HUNTOON, PAIGE AND COMPANY, INC. 


Specializing as brokers in F.H.A. Insured and 
V.A. Guaranteed Mortgages 








14 Wall Street, New York 5, N. Y. 


Whitehall 3-5866 


Pacific Coast Office 


R. R. Huber 
361 South Canon Drive 
Beverly Hills, California 




















| Fort at Shelby—in the Heart of Downtown Detroit 


We wish lo extend a 
most cordial welcome lo the dele- 
goles of the Mortgage Bankers 
hsoctation of Lmerica al thet 
37th clnnual Convention. 


MANUFACTURERS 
NATIONAL BANK 


DETROIT . HIGHLAND PARK ° DEARBORN 
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You Cau Do a Setter Serwicing Job 








W. I. De Huszar 


Oliver M. Walker 


the Detroit Convention. 

Oliver M. Walker, president, Walk- 
er & Dunlop, Inc., Washington, D. C., 
working in cooperation with Frank J. 
McCabe, Jr., MBA director of 
education and research, is general 
chairman of the Center. Others who 
will handle various sessions include 
Walter C. Nelson, vice president, The 
Eberhardt Company, Minneapolis, 
William I. De Huszar, treasurer, Dov- 
enmuehle, Inc., Chicago, and Willis 
R. Bryant, assistant vice president, 
American Trust Company, San Fran- 
cisco. Briefly, the program is about as 
follows: 

First session: Cashier and collection 
department with discussions of 


PROTECTION 











I. PROTECTION for Closings through our Bonded Closing Attorneys 
2. PROTECTION for Investments through Title Insurance 


THE TITLE GUARANTEE COMPANY 


Delaware 


District of Columbia 


Louisiana 








W. R. Bryant 








F. J. McCabe, Jr. 


monthly notices, coupon and 
books, handling payments, bank ac- 
counts, fidelity bonds and other as- 
pects of the general subject. 

Second session: Delinquent collec- 
tions, foreclosure routine, follow-up 
systems and handling claims with VA 
and FHA. 

Third session: Bookkeeping meth- 
ods and records including discussions 
of machine methods, punch card rec- 
ords and custodial bank accounts. 

Fourth session: Other 
servicing including real estate taxes, 
hazard insurance, payoffs and assump- 
tions, loan customer contacts and cost 


pass 


aspects of 


accounting. 





DOUBLE PROTECTION 


for Mortgage Investments 


BALTIMORE, MARYLAND 


Issuing Agents in the following States 
Maryland 

North Carolina 
South Carolina 


Among the speakers at the Center will 
be Mr. Walker; Mr. Bryant; T. J. Melody, 
comptroller, General Mortgage Corp., Des 
Moines; Mr. DeHuszar; Lemuel J. Holt, 
secretary-treasurer, W. A. Clarke Mortgage 
Company, Philadelphia; Andrew Holl, as- 
sistant general counsel, Mutual Benefit In- 
surance Company, Newark; Roger W. 
Hatch, treasurer, Walker & Dunlop, Inc., 
Washington, D. C.; William Rose, comp- 
troller, Commonwealth, Inc., Portland; Mr. 
Nelson; G. D. Stillson, assistant treasurer, 
The Moss-Rouse Company, Baltimore; Al- 
fred L. Raney, vice president, Mortgage 
and Trust, Inc., Houston; J. Alfred Settle, 
assistant vice president, Draper-Owens Co., 
Atlanta; A. A. Johnson, assistant vice 
president, Colonial Mortgage Service Co., 
Upper Darby, Pa.; John M. Popkess, vice 
president, City Bond and Mortgage Co., 
Kansas City; Howard S. Bissell, president, 
Howard S. Bissell, Inc., Cleveland; Carey 
Winston, president, The Carey Winston 
Co., Washington, D. C.; L. L. Freeman, 
president, L. L. Freeman, Inc., Racine; 


Richard B. Caton, Stockton, Whatley, 
Davin & Co., Jacksonville; Harry J. 
Kuempel, assistant treasurer, The Title 
Guaranty Company, Denver; Carton S. 


Stallard, vice president, Jersey Mortgage 
Co., Elizabeth; William Stepek, assistant 
secretary, Detroit Trust Company; W. C. 
Warman, vice president, Sumner Mortgage 
Co., Oak Park. 

In conjunction with the Servicing 
Center, a comprehensive display of 
mortgage forms will be arranged in 
the foyer of the Crystal Room where 
the servicing sessions will be held. 





PROTECTION 











Texas 
Virginia 
West Virginia 
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Among “/hose You Wilk Hear 








Sen. John Sparkman 


Leon H. Keyserling 


DR. ROBERT E. WILSON, CHAIRMAN, STANDARD 
OIL INDIANA, TO SPEAK ON TRUE LIBERALISM 


Qp* OF America’s foremost busi- 
ness men and _ distinguished 
scientists will address MBA members 
at the opening session of the Detroit 
Convention on a subject of pertinent 
interest at this time. He is Dr. Robert 
E. Wilson, chairman of the board of 
Standard Oil Company (Indiana) 
who will speak on “Strategy for True 
Liberals” 

Dr. Wilson is a scientist and busi- 
ness executive, a rather unusual com- 
bination. He began his career as 
a research associate at Massachu- 
setts Institute of Technology and then 
served as a director of research and 
associate professor after an interval 
during which he was a 25-year old 
major in the Chemical Warfare Serv- 
ice in the first World War. He is 
also unique in being the director of 
large banks in both New York and 
Chicago—the Chase and First Na- 


tional, respectively. 


Worked in Research 


In 1922 Dr. Wilson transferred to 
industry, becoming assistant director 
of research at the great Whiting re- 
finery of Standard Oil Company 
(Indiana). From 1935 through 1944 
he was in New York at the head of 
the Pan American Petroleum & Trans- 


port Company, where he played a 


leading part in developing that com- 





pany’s activities. In January, 1945, 
’ 
DON'T GET LOST 
This year MBA doesn’t have 
just one convention headquarters 
hotel but two—the Statler and 
Book-Cadillac. One is down the 


street from the other and the time 
it takes to get from one io the other 
is just a nice walk. The other 
hotels at which our members will 
be staying are all close by, includ- 
ing the Ft. Shelby, Detroit-Leland, 
Detroiter and the Tuller. 

But don’t get lost: you won’t if 
you'll remember that at the 
>> STATLER are all general ses- 
sions, the Exhibit, committee meet- 
ings and the Bankers dinner Thurs- 
day night. 
2? BOOK CADILLAC will have 
all sessions of the Mortgage Serv- 
icing Center and the the big Wed- 
nesday evening dinner party. 

Your program will have complete 
information. Consult it carefully 
so you won’t end up at the Book- 
Cadillac for something scheduled 
at the Statler. 
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Dr. Robert E. Wilson 


he returned to Chicago to be chair- 
man of the board and chief executive 
of the parent company, Standard of 
Indiana. 

Dr. Wilson is known in the scien- 
tific world for some 80 technical 
papers and more than 90 patents. He 
has been the recipient of honorary 
degrees from five institutions, and has 
been awarded both the Chemical In- 
dustry Medal (in 1939) and the Perkin 
Medal (in 1943). The latter is the 
ultimate recognition attainable in the 
United States for work in applied 
chemistry. He is a member of the 
National Academy of Sciences, a life 
member of the Corporation of M.I.T. 
and a trustee of the College of Woo- 
ster, the University of Chicago, and 
the Museum of Science and Industry, 
Chicago. 


War Activities 


At the outset of World War II he 
was chief petroleum consultant for 
the government and later functioned 
as chairman of the Committee on 
Petroleum Economics cf the Petro- 
leum Industry War Council. He is 
a national vice president of the Na- 
tional Association of Manufacturers; 
a director of the American Petroleum 
Institute; a member of the National 
Petroleum Council, an industry ad- 
visory group, and of the governing 
body of the National Industrial Con- 
ference Board. 
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DETROIT 


AND THE 


M.B.A. CONVENTION 


We are happy to welcome the Mort- 
gage Bankers Association delegates 
to Detroit. If there is anything we, at 


the Abstract and Title Guaranty Com- 





pany, can do to make your trip to 
Detroit and the convention more enjoy- 


able and profitable, please call on us. 


The main office of the Abstract and Title Guar- 
anty Company is located at 735 Griswold— 
opposite the Detroit City Hall—just a block 
from the Hotel Book-Cadillac and a short 
walk from the Hotel Statler. Why not drop in? 

















President 


The Oldest Title Insurance 
Company in Michigan 


Abstract and Title GUARANTY COMPANY 


735 GRISWOLD ~- Opposite City Hall - WOODWARD 3-5810 


DETROIT 26, MICH. Title insurance + Tox Reports - Abstracts + Escrow Agent 
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Well AAualyze Effects of Credit Restrictions 





FOLEY, RICHARDS AND 
KING ARE SPEAKERS 


The first large national meeting held 
in 1950, following announcement of 
the present restrictions on credit, for 
the mortgage lending and investing 
industries and related fields such as 
building and real estate, will be MBA’s 
Detroit Convention. So far there has 
not been time for the restrictions to 
exert a significant influence in our 
general field; but by the time the 
Convention opens, it is anticipated 
that the pattern under which we will 
be working will be clearer. 





W. A. Clarke 


F. D. Richards 
As a result, MBA is bringing to the 
Detroit Convention the principal fed- 
eral officials who were consulted at 


the time the restrictions were an- 
nounced and who have charge of 
administering them. They include: 


>> Raymond M. Foley, HHFA Ad- 
ministrator. 

>? Franklin D. 
Commissioner. 

>> Thomas B. King, Director, VA’s 
Loan Guarantee Service. 

>»? Ralph A. Young, Director, Di- 
vision of Research and Statistics, Fed- 
erai Reserve System. 

W. A. Clarke, president, W. A. 
Clarke Mortgage Company, will con- 
duct the session. 

This is the session for your note- 
book. The procedure should be pretty 
well set by then. We should know 
the broad outline of what all these 
new changes mean and it will be 
largely a matter of analyzing and in- 
terpreting them to fit actual condi- 
tions. 


U.S. ECONOMY AS SEEN BY 
VARIOUS AUTHORITIES 


America at mid-century, its prob- 
lems and the solutions, the kind of 
country we live in and how our peo- 


Richards, FHA 


ple can improve it—these and many 
other things important to every Amer- 
ican now are part of a discussion 
MBA members will hear at the Thurs- 
day afternoon session of their Con- 
vention in Detroit. 

Labeled “Mid Century Barometer 
Reading of the Nation’s Economy,” it 
will feature the views of men from 
various sections of our national life, 
each reflecting the view he knows. 
Included in this symposium will be 


>> Enos Curtin, from the ECA, 
speaking from the world viewpoint. 

>> James C. Downs, Jr., Real 
Estate Research Corp., Chicago, from 
the real estate viewpoint. 

>»? Sherwin C. Badger, vice presi- 
dent, New England Mutual Life In- 
surance Company, Boston, from the 
institutional invesor’s viewpoint. 

In addition, other speakers will 
present the viewpoints of business 


and credit today. 


PROMPT = PROTECTION 
ATTENTION TO DETAILS 


Senvine by American Title and Insurance Com- 
pany is marked by two attractive features. American 
Title has developed a highly efficient procedure in title 


analysis and processing of policies. 


This assures 


unusually prompt protection plus meticulous attention 


to all essential details. 


American Title and Insurance Company is Qualified in 


ARKANSAS 


DISTRICT OF COLUMBIA 


FLORIDA 
LOUISIANA 


OKLAHOMA 
SOUTH CAROLINA 


TENNESSEE 


WYOMING 


MERICAN 


TITLE anpb 
INSURANCE COMPANY 


MIAMI, 


FLORIDA 


Surplus to Policyholders in Excess of $1,000,000.00 
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TITLE INSURANCE Co. 


of Minnesota 


is prepared to take care of the 
title insurance needs of mortgage 
bankers generally throughout the 
Mississippi and Missouri river val- 
ley, Gulf and South Atlantic States. 


Policies are issued through branch 
offices, agents, or direct from the 
home office. The service is planned 
by mortgage bankers for mortgage 
bankers. 


Capital, Surplus and Reserves in 
excess of $2,500,000.00. 


For more information write 


TITLE INSURANCE CO. of MINNESOTA 


125 South Fifth Street Lincoln 8733 
MINNEAPOLIS 2, MINNESOTA 
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sea Exhibit You Wilk Want to See 





MBA’s llth ANNUAL EXHIBIT IS SURE TO INTEREST 
EVERY MORTGAGE MAN AT DETROIT CONVENTION 


HILE the 1950 Convention 

seems likely to be the largest yet 
held, MBA’s 11th annual Exhibit of 
Building, Industry and Services is 
sure to be the most comprehensive the 
Association has ever sponsored, and 
decidedly more representative and in- 
teresting to members. 

Nineteen nationally-known exhibi- 
tors will occupy the Bagley and 
Wayne Rooms, adjoining the Statler 
ballroom in addition to space in the 
ballroom foyer. Access to the general 
sessions of the Convention will be 
through the exhibit hall; and at one 
end will be the registration and in- 
formation desks. That’s a fact to re- 
member because this year there are so 
many affairs requiring tickets that the 
distribution and sale of them have 
been concentrated at these desks. So, 
be alerted to the fact that you should 
go to the Registration Desk for just 
about any and all things you must 
know or get. Texts of speeches avail- 
able at the conclusion of the various 
addresses will also be at these desks. 

Companies participating in the ex- 
hibit include Kelvinator Corp., Na- 
tional Cash Register Co., American 
Radiator & Standard Sanitary Corp., 
Stewart-Warner Corporation, The 
National Radiator Company, Monroe 
Calculating Machine Company, Inc., 
Western Underwriters Association, 
Hartford Fire Insurance Company, 
Financial Publishing Company, Para- 
mount Fire Insurance Company, 
Swedish Crucible Steel Company, 
Stern, Lauer & Co., York Tabulating 
Service, Inc., Briggs Manufacturing 
Co., Stran-Steel Division of Great 
Lakes Steel Corp., Crane Company, 
General Electric Co., Remington- 
Rand, Inc., and Burroughs Adding 
Machine Company. 

Members will note the variety of 
participants—some of the best known 
companies in home appliances, plumb- 
ing ware and building equipment. 
Then the principal office machine 
companies will be there with complete 
displays and skilled personnel to dis- 
cuss their use and answer any ques- 
tions you have. 

In fact, for the first time, the MBA 


exhibit has a very complete array of 
companies in the bookkeeping field. 
Their representatives will have places 
on the Mortgage Servicing Center 
program. So, whatever your thinking 
is now regarding the advantages of 
speeding up your accounting, book- 
keeping and servicing operations by 
machine methods, the Detroit Con- 
vention is decidedly the time and place 


te look into it further. The people 
and the machines will be there to 
assist you in any decision you care to 
make. 

Exhibitors were selected with care 
and each one has a product or service 
that has definite meaning for anyone 
engaged in mortgage lending and in- 
vesting. The entire first half day of 
the Convention — that’s Wednesday 
morning—has been set aside for an 
initial inspection. So plan to visit the 
Exhibit early and often. 
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The story of Gunnison's expansion during 
the past year illustrates the investment value 
of the CHAMPION Home. SALES HAVE IN- 
CREASED 815% OVER LAST YEAR! (Wall 
Street Journal, June 19, 1950). 


Gunnison Homes, Inc., U. S. Steel Corpo- 
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Housing Roles of Government and Private Enterprise 





SPARKMAN VS LOCKWOOD 
ON LONG TERM HOUSING 


For more than two decades one of 
the most hotly debated questions in 
housing and housing financing has 
been the role which the federal gov- 
ernment ought to play, where its re- 
sponsibilities should begin and end 
and what part of the job private 
enterprise should do. At the moment, 
those whose business is concerned with 
building and mortgage financing are 
a great deal more interested in their 
immediate problems such as how to 
operate profitably under the restrictive 
orders now in effect. But the larger, 
long-term question remains just as im- 
portant as it ever was; and once the 
immediate emergency has passed, will 
be right back in the forefront. 


Long Term View 


At the Detroit Convention on Fri- 
day morning, we are going to have 
another look at this problem. Repre- 
senting the two opposing schools of 
thought will be Senator John Spark- 
man of Alabama and Rodney M. 
Lockwood, immediate past president 
of the National Association of Home 
Builders. Senator Sparkman was the 
principal author of last year’s legis- 
lation bearing his name. Although it 
was defeated in Congress, the measure 
is likely to come up again; and were 
it not for the emergency, might be in 
the initial planning stage at this mo- 
ment. 

Senator Sparkman is a member of 
the Senate Banking and Currency 
Committee, Public Works Committee, 
and Chairman of the Subcommittee 
on Housing. He has been a strong 
supporter of the United Nations, the 
Marshall Plan and the North Atlan- 
tic pact. He served five terms in Con- 
gress before being elected to the Sen- 
ate in 1946 to fill the unexpired term 
of the late Senator Bankhead. His 
frank and honest exposition of his 
views at our 1950 New York Confer- 
ence made a hit with those who heard 
him. 

Mr. Lockwood served the NAHB 
last year and was an effective spokes- 
man for private enterprise. He con- 
sistently advocated less controls and 
less regimentation. 





GENE FLACK SPEAKER AT WEDNESDAY NIGHT PARTY 
AND IF YOU HAVE NEVER HEARD HIM, YOU SHOULD 


The first evening of MBA’s Detroit 
Convention promises to be a big one 
in more ways than one. Just about 
everything which anyone would like 
at the one big affair when everyone 
gets together will be included—danc- 
ing, good music, 
floor show and a 
speaker who the 
thousands who 
have heard him 


say is the one and 


only one of his 
kind. 
He is Gene 


Flack, sales coun- 
sel and director of 
advertising for Sunshine Biscuits, Inc., 
of Long Island City. He’s labeled his 
contribution “Shoot the Works” and 
it’s something you won’t want to miss. 

Flack gets around. The equivalent 
of more than forty times around the 
globe by airplane is the air mileage 
record set by him in his continuous 
hops across the continent addressing 
organizations of all kinds. He has 
spoken in every state of the union. 
In connection with the promotion of 
National Salesmen’s Crusade, he ad- 
dressed municipal audiences of as 
many as 25,000 sales people in single 
gatherings—the largest audiences of 
their kind in the history of American 
business. 


Called a Marco Polo 


of National 


Gene Flack 


He is past president 
Sales Executives, inc., numbering 
15,000 sales executives, representing 
more than three million salesmen. He 
is past president and chairman of the 
board of the Sales Executives Club of 
New York—the largest club of its kind 
in the world. 


In the food industry they say he 
knows more manufacturers, whole- 
salers, retailers and their sales people 


coast to coast by their first names than 
any other man in the businesss. He’s 
called the Marco Polo of the food 
business. 

He carries the gold card of a char- 
ter member of the “100,000 Mile 
Club” of United Airlines with nine 
stars, and is one of the charter Ad- 
mirals of the Flagship Fleet of the 
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American Airlines, and a member of 
the famous Wings Club. 

In World War I he started as a 
buck private and emerged as a captain 
of Infantry. In World War II, he 
served on the speakers bureaus of the 
Committee for Economic Develop- 
ment, U. S. Treasury, War Food Ad- 
ministration, U.S.O., National Sales 
Executives, Advertising Federation of 
America, and received a citation for 
his services in behalf of the American 
Red Cross. He is a member of the 
National Distribution Council of the 
U. S. Department of Commerce, the 
Committee on Advertising of the U. 
S. Chamber of Commerce, the Ad- 
visory Council of the U. S. Treasury, 
the advisory boards of Junior Achieve- 
ment and the National Urban League. 
He was recently presented with a spe- 
cial award by Northwestern Univer- 
sity for distinguished service to his 
Alma Mater as an alumnus. 

All ladies attending will be highly 
pleased with the evening entertain- 
ment so be sure to include the Wed- 
nesday party in your plans. And 
don’t overlook that, as in the past, the 
Association cannot reserve tables in 
advance. Dress is informal—or for- 
mal if you’d like it that way. Doors 
open promptly at 6:00 with dinner 
about 7:30. 


DISTINGUISHED SERVICE 
AWARD FOR MBA MEMBER 


An always interesting convention 
feature—the presentation of the an- 
nual Distinguished Service Award to 
the member deemed to have per- 
formed the most meritorious service 
to the Association and the industry 
during the past year — will occur at 
the opening general session. President 
Deming will make the award but se- 
lection of the member to receive it 
will be made by a secret committee 
whose members are not disclosed. 

Previous recipients of the award 
have been W. A. Clarke, W. L. King, 
G. Calvert Bowie, the late Frank J. 
Mills, S. M. Waters, Miller B. Pennell, 
James Rouse, Milton T. MacDonald, 
and Aubrey M. Costa. 
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Enos Curtin 


With the Korean war the dominant fac- 
tor in the country’s economy at the moment 
and the possibility that the conflict might 
break out in some other section of the 
world where the U.S. has commitments, 
what we are doing within the Marshall 
Plan is more vital than ever before. Mr. 
Curtin is with ECA and will have a com- 
plete review for us. He remarked that the 


MANY PRIVATE AFFAIRS 
SCHEDULED AT MEETING 


As is traditional at MBA conven- 
tions, the entertainment program for 
the meeting itself is supplemented by 
various smaller events, including re- 
ceptions by many life insurance com- 
panies for their correspondents. Among 
them are: 

September 27: 
York Life Insurance 
Book-Cadillac. Reception of Life and 
Casualty Insurance Company at Stat- 
ler. Reception and dinner of Aetna 
Statler. 


Reception of New 


Company at 


Life Insurance Company at 

September 28: Receptions of the 
litle Guarantee Company of Balti- 
more, and Massachusetts Mutual Life 
Insurance Company at Book-Cadillac. 
Breakfast of the Mutual Life 
Insurance Company at Book-Cadillac. 


Penn 


Receptions of Home Life Insurance 
Company and Mutual Benefit Life 
Insurance Company at Statler. Lunch- 
the Mutual Life 
Insurance Company and Connecticut 
Breakfast of 
the National Life Insurance Company. 


eons of Provident 


General Life Insurance. 
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Raymond M. Foley 


assignment we have given him is “global” 
but we know he can handle it. 

Mr. Foley is now, more than ever, the 
top figure in American housing. He will 
be at the Convention to give us a first hand 
review and analysis of the new conditions 
under which the industry must work and 
outline the government’s plans and objec- 
tives. 


ELEVEN YEARS SINCE WE 
CONVENED IN DETROIT 


Many members heading for Detroit 
this year will recall the last time MBA 
met there. It was 11 years ago and 
a lot happened in the decade that has 
passed, regardless of how history is 


measured. One war was beginning 
and now, on the eve of another 
Detroit convention, it’s a question 


whether another war is on the way. 


S. M. Waters of Minneapolis was 
president that year and Walter J. L. 
Ray headed the Detroit group. At the 
opening session, Dr. William G. Mur- 
ray of Iowa State College, spoke on 
the effects of the European war on 
American farm That after- 
noon we had group meetings of in- 
surance company correspondents and 
the bank and trust company members. 
Raymond M. Foley was then FHA 
Director for Michigan. The first eve- 
ning we had a stag dinner with Wil- 
liam B. Stout as the speaker. 


values. 


On Friday morning we met to dis- 
cuss the possibility of a uniform mort- 
gage and foreclosure law with Abner 
Ferguson, Horace Russell and others 


SEC. SNYDER TO SPEAK 
AT THURSDAY DINNER 


Highlight of the Convention will be 
the dinner Thursday evening at the 
Statler at which Secretary of the 
Treasury John W. Snyder will be the 
speaker. Secretary Snyder is going 
to Europe in August to attend the 
monetary conference of western 
powers. He returns September 24; 
thus his appearance at the Detroit 
Convention will likely be his first 
after returning to this country. 

Subject of his talk has not been 
announced but is expected to be con- 
cerned with wartime financing plans 
and the restrictions on credit insti- 
tuted by the government. 

The dinner is sponsored by MBA’s 
Bankers section and all attending the 
Convention are invited. 


discussing various phases. Looking 
back, it is clear that practically noth- 
ing has been accomplished in that 
field since. 

Looking over the program 
eleven years later, we noted that J. 
M. Daiger was a speaker. He was 
then assistant to the FHA Adminis- 
trator and will be back again this year 
but as president of American Houses, 
Inc., an exhibitor. 

There was a lot of entertainment 
that year, which is a specialty of the 
house in Detroit, and a repeat per- 
formance is promised for this year. 


TRUSTEES OF NAREE TO 
CONVENE IN DETROIT 


Among the meetings scheduled at 
the Detroit Convention will be one of 
which few members will be 
It is a meeting of trustees of the Na- 
tional Association of Real Estate 
Editors called for September 28. James 
K. Chandler, real estate editor of the 
Cleveland Press and editor of the 
NAREE Realty Editor, will preside. 
Business to be transacted includes 
nominations for trusteeships to fill va- 
cancies and expirations. Plans will 
also be discussed for NAREE’s Real 
Estate Page Improvement Clinic at 
Miami Beach in November in con- 
junction with NAREB’s convention. 


now, 


aware. 
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Detroit ME 4 regain Host to ME 4 





| DETROIT HAS ACTIVE ALERT LOCAL ASSOCIATION; IT’S 
>» ONE OF 34 MBAs NOW OPERATING IN THE U.S. 


The Detroit Mortgage Bankers As- 
sociation, your Convention host this 
year, is one of the most active and one 
of the largest local mortgage 
groups in the country. It was organ- 
ized in 1929 and now has 194 mem- 
which 15 are honorary and 
ten are associate members. The latter 
do not have voting privileges and live 
outside metropolitan Detroit. 

The group maintains an 
schedule. Meetings held 
month with special Clinics on VA, 
FHA and other matters added from 
time to time. 


two 


bers of 


active 


are each 


CONVENTION COMMITTEE 





E. F. Lambrecht H. G. Woodruff 





Walter Gehrke 


George H. Patterson 


These are the men who headed the com- 
mittees which did the work that will make 
the 1950 MBA Detroit Convention one of 
the largest—if not the largest—in Associa- 
tion history. Left, top, Edward F. Lam- 
brecht, president, Lambrecht Realty Com- 
pany, and MBA board member, chairman 
of the Convention committe; right, top, 
H. G. Woodruff, president, H. G. Wood- 
ruff, Inc., and former president of MBA; 
lower left, Walter Gehrke, president, First 
Federal Savings and Loan Association, and 
MBA regional vice presi Under the 
leadership of these three, meetings began 
a year ago and have been held periodically 
ever since in consultation with Secretary 
George H. Patterson and MBA staff mem- 
bers. 





Detroit is one of at least 34 local or 
state mortgage groups over the nation 
at the present time. Detroit and Chi- 
cago vie for the largest local member- 
ship while Texas is the largest of the 
state associations. 

Local MBA’s are 
cluding Birmingham, Chicago, Min- 
neapolis, St. Louis, Indianapolis, Des 
Moines, New Orleans, Baltimore, De- 
troit, St. Paul, Kansas City, Pitts- 
burgh, Memphis, Nashville, Dallas, 
Cincinnati, Cleveland, Columbus, 


in 23 cities in- 


Philadelphia, Houston, Seattle, Spo- 
cane and Milwauxee. There are also 
regional or state associations in North- 
(San Francisco), 
(Los Angeles) , 


ern California 
Southern California 
Illinois, Nebraska, Iowa, New Jersey, 
Oklahoma, Texas, Utah, Mississippi 
and North Carolina. 

Generally speaking, local mortgage 
groups over the have been 
experiencing the same growth which 
MBA has shown in recent years al- 
primarily in 
not been 


country 


though some groups, 


smaller communities, have 


able to maintain active organizations. 





Detroit MBA’s officers, left, vice presi- 
dent, Joel K. Riley, and vice president, 
The United Savings Bank; Hans Gehrke, 
Jr., president and vice president, First Fed- 
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During the First 6 Months of 1950 | 


J. HALPERIN & COMPANY 


Placed $120,523,334 in 
MORTGAGE LOANS 


AMOUNT No. OF LOANS 
$ 47,200,739 5236 
66,562,200 45 
5,660,395 344 
1,100,000 3 
$120,523,334 5628 


Submit Your Mortgage Application To 


J. HALPERIN & COMPANY 


MORTGAGE SPECIALISTS 
89-48 164th STREET, JAMAICA 3, N. Y. 
JAMAICA 6-2800 


eral Savings and Loan Association; and 
Arthur F. Bassett, secretary and treasurer 
and vice president, Detroit Trust Company. 
Detroit MBA is one of country’s largest. 







TYPE 
One-Family FHA Title I 
FHA 608 Loans 
One-Family G.I. and 
Conventional Loans 
Conventional Apartment 
House Loans. 


TOTAL 
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Detroct, au Tuteresting Dynamic City 





PLENTY OF PLACES YOU SHOULD SEE WHILE YOU 
ARE IN DETROIT IF YOU CAN SPARE THE TIME 


OREIGN visitors, if they’re V.I.P. 

of the highest rank, are always 
given a big Washington reception, 
shown mid-town and down-town New 


York 


in—and then shown Detroit. 


with some night life thrown 
It’s al- 
ways good strategy because beyond 
our shores the name of Detroit has 
magic which too few Americans fully 
The world knows that the 


American wonder of wonders, the mo- 


appre late 


tor car, comes from Detroit so it must 
be quite a place to see 

And it is, but not entirely because 
of the magic of industry. Detroit has 
plenty of other things for the MBA 
member who can give some time to 
looking over a beautiful city. And the 
ladies who will be coming along can 
well afford to schedule their time to 
taking in these places. For instance, 
let us suggest 


>> DETROIT’S ZOOLOGICAL 
GARDENS: There are four exhibits: 
Zoological Park in Royal Oak; Belle 
Isle Zoo, Aquarium and Children’s 
Zoo in Belle Isle Park. The Zoologi- 
cal Park at Royal Oak has the most 
extensively developed barless exhibits 
in the country 

>> BELLE ISLE: It’s within sight of 
Detroit's 
island park with sports fields, bathing 


skyline, a thousand-acre 


beac hes, woodlands and zoological 
It has an interesting history. 


“Wah-na-ba-zee” or 


garden 
It was called 
“Swan Island” by the Indians. Cap- 
tain George McDougall bought it in 
1789 for eight barrels of rum, three 
rolls of tobacco, six pounds of ver- 





aad 


milion paint, and one belt of wam- 
pum. Detroit purchased the island in 
1879 for $200,000. Early French set- 
tlers claimed that Cadillac granted it 
to the commune of Detroit so that 
their cattle would not be lost through 
straying far into the forest. The French 
termed it the “Ile aux Cochons.” 

Captain George McDougall built a 
house on the island, which he had 
bought from the Ottawa and Chip- 
pewa Indians. McDougall’s sons sold 
the island to William Macomb in 1794 
for 1,594 pounds, 16 shillings. 

Today Belle Isle, with its 1,000 
acres in the center of the Detroit 
River, is the largest and finest island 
park of its kind in the nation. 
>> GREENFIELD VILLAGE, EDI- 
SON INSTITUTE: This is one of 
the sights the ladies are scheduled to 
see in their Convention tour and one 
everyone should see because there’s 
nothing quite like it anywhere else. It 
is in Dearborn, ten miles from the 
center of Detroit. Conceived and de- 
veloped by Henry Ford and inspired 
by Thomas A. Edison, the Edison In- 
stitute stands unequalled in the field 
of Americana. The purpose in its crea- 
tor’s mind was to assemble a repre- 
sentative series of articles used or made 
in America from the days of the first 
settlers down to the present. 

Many years of sorting and assem- 
bling passed before this collection was 
actually centralized and adequately 
displayed in the Museum of The Edi- 
son Institute and Greenfield Village, 
a 200-acre educational project estab- 
lished in 1929. 


In Greenfield Village are buildings 
that once stood in distant villages of 
the past. Craftsmen, working in small 
shops that were in operation before 
the Civil War, have revived the lost 
hand trades of yesterday. 

Moving on foot or by horse and 
carriage the visitor approaches the 
village “green.” Among the many 
buildings on exhibit are an old coun- 
try store fully equipped with merchan- 
dise of the 1800's, a typical village 
inn, and a rustic courthouse where 
Lincoln practiced law as a young man. 

Leaving the village “green” the visi- 
tor walks along the shaded lane of the 
residential section. Here may be found 
the birthplaces and homes of many 
famous Americans, for instance, the 
house where Stephen Foster was born. 


Not far from the residential section 
are the famous laboratory and work- 
shops of Edison. Originally located in 
Menlo Park, New Jersey, they now 
stand in Greenfield Village as a memo- 
rial to the creative genius of a man 
whose contributions to modern life 
remain supreme. 


THE MUSEUM, EDISON IN- 
STITUTE: A few yards from Green- 
field Village is the Museum of The 
Edison Institute. This immense 14- 
acre structure contains a running por- 
trayal of the evolution of American 
arts, agriculture, power and transpor- 
tation. 


Facade of this immense structure 
is comprised of reproductions of In- 


Below, scenes at Greenfield Village, 
something you cannot see anywhere else 
in the world. This should have top pri- 
ority for your time outside Convention 
activities while you are in Detroit. 












pendence Hall, Congress Hall and the 
old City Hall of Philadelphia. 

The fine arts section contains dis- 
early American furniture, 
glassware, ceramics and silver. 


plays of 


Extending along the west section 
are exhibits of agricultural imple- 
ments arranged in order of evolution 
and tracing the growth of a season’s 
crop. 

The section devoted to power con- 
tains hundreds of articles portraying 
the story of steam, gas and electricity. 
Prominent among the displays is a 
huge 750 ton gas steam engine, fully 
two stories high and rated at 6,000 
h.p. 

A major division is devoted to trans- 
portation. It includes all types of 
vehicles from the ancient chariot to 
the airplane, such as ox carts, car- 
gasoline, and electric 
automobiles, boats, bicycles, and early 
railroad trains. 
>>? OTHER SIGHTS: There’s much 
If you can find the 
time, a trip to Detroit’s Institute of 
Arts is rewarding. The Institute has 


rilages, steam, 


more of course. 


one of the best collection of paintings 
sculpture in 


and the country and 


‘LAND TITLE’ 


SERVICE 
COVERS 
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Detroit’s famous Art Center showing the city’s Institute of Arts and its Public Library, a notable civic development. 


splendid examples of glass and other 
handicrafts. 

And if your tastes run to re-living 
American history, take a run out to 





BIG MBA CONVENTION 
AND THE TIGERS TOO 


Good judgment might indicate that 
if we were smart we would ignore any 
mention of baseball during the De- 
troit Convention because it’s one thing 
that doesn’t help attendance. But 
enough people always want to know 
so let it be spread on the record that 
there will be some games in Detroit 
when you are there. The Tigers play 
St. Louis, September 26, 27 and 28. 
Catch that Tuesday game if you must 
but be on hand for every Convention 
session, September 27 and 28. You'll 
miss plenty if you’re not. Then, in 
case you are not going to Ann Arbor 
on Saturday, September 30, for the 
University of Michigan - Michigan 
State football game, you can stay be- 
hind in Detroit and take in the Tigers- 
Cleveland game that day and even 
the next day as well. 





Fort Wayne Military Museum or to 
the Museum of Great Lakes History 
on Belle Isle. It will be time profitably 
spent. 

While you’re in Detroit, another 
suggestion would be a trip up the 
tower of the 47 story Penobscot Build- 
ing. You'll get a fine view of the city 
and Canada beyond. 

The ladies will not be overlooking 
a trip to Detroit’s excellent stores and 
shops among them the renowned J. 
L. Hudson’s, second largest depart- 
ment store in the country. 


Of course, at this moment, De- 
troit is reverting somewhat to the role 
it has played so well in the past— 
the nation’s industrial dynamo. When 
the pattern of the Korean war be- 
came plain, Detroit swung into ac- 
tion fast. The army’s Detroit arsenal 
became a beehive. Its working force 
was boosted and another 25 per cent 
increase is expected in six months. 
One big motor manufacturer 
given a big tank order. Dodge was 
given one for “tactical” vehicles which 
includes a new type of truck. How 
much of industrial Detroit can be 
seen in September is a question. 


was 


LAND TITLE 


GUARANTEE «nc TRUST CO. 





| (LAMDTITLE 
CUARANTEE 
TRUST CO 


















“The Gateway to Canada 





COUNTRY’S INDUSTRIAL GIANT IS OLDER THAN 
YOU'D THINK AND INTERESTING HISTORICALLY 


F YOU'RE like most people you 

want to know a little something 
of the background of the places you 
are to visit. For some members, this 
may be the first time they have visited 
Detroit except on business when they 
had little time or inclination to see 
and enjoy what has become a symbol 
for American industrial supremacy. 

Detroit is also an interesting city 
historically; and unless you’re pretty 
well informed, a little astonishing his- 
torically. 

For most people, it’s surprising to 
know that it’s a little over a century 
older than Chicago, having been 
founded in 1701 by Antoine de La 
Mothe Cadillac. That’s nearly 250 
years ago; thus Detroit is a contem- 
porary of Philadelphia and Charles- 
ton, rather than with other western 
cities. The physical remains are long 
since gone, wiped out in a population 
growth so rapid as to be almost ex- 
plosive. 

No building or other structure sur- 
vives even of the early American pe- 
riod. 


French Were First 


Che French came in 1701 and ruled 
until the British triumph turned all 
Canada to them in 1763. In the 
American Revolution no troops dis- 
turbed the continued British 
sion, but the treaty in 1783 marked 
the Detroit River as the dividing line 
between British and American posses- 
sions. The British did not surrender 
Detroit and the Northwest until 1796, 
and it was not until well after the 
War of 1812 that peace, improved 
transportation, and a knowledge of 
opportunity brought the first surge of 
and made it an 


posses- 


American settlers 
American city. 
Detroit was from the first an ad- 
ministrative center and a place of 
economic importance. The fort gave 
not only protection but a market to 
a little group of civilians who were 
the beginnings of a city. The Indian 
trade brought merchants and contrac- 
tors who made Detroit their perma- 
nent home. 
a wilderness village 


Detroit was 
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when a group of citizens (1818) 
created the Detroit Mechanics Society. 
These men were not mechanics, how- 
ever, but merchants and professional 
people. It was an organization of in- 
dividuals seeking mutual improve- 
ments who collectively maintained a 
small library for their own and more 
general use. 

A second organization was created 
for somewhat similar purposes which 
ultimately merged with the first, and 
became the famous Detroit Young 
Men’s Society (1832) dedicated to the 
“general diffusion of knowledge and 
condensation of the talents and ac- 
quirements of the young men of De- 
troit for intellectual and moral im- 
provement.” 

It was to the Mechanics Library 
that young Tom Edison went for books 
which shaped his destiny. 

The early part of the 19th century 
was a period of considerable interest 
in scientific matters. Detroit was far 
away from eastern centers, but her 
people were intellectually alert and 
interested in the newest scientific de- 
velopments. By specific invitation, 
Douglas Houghton came to Michigan, 
bringing with him some scientific ma- 
terial for demonstration purposes and 
an immense interest both in sciences 
and the West. Temporary residence 
for purposes of these lectures gave 
way to permanent residence, and al- 
though technically speaking, Hough- 


ton was a physician, his life work was 
in the discovery of scientific fact and 
the dissemination of knowledge. 

Statehood came to Michigan in 
1837, and in the next 100 years the 
vast multiplication of her population 
and of her technology brought her 
capacity to satisfy these ancient 
dreams. 


YOU CAN VISIT CANADA 
JUST OVER THE RIVER 


HEN you shop in Canada your 

dollar is worth $1.10. The 
thousands of Americans visiting the 
Dominion this summer usually come 
back with the comment that “it 
doesn’t seem like much of a difference 
but how it did mount up.” 

When you’re on your Convention 
trip to Detroit, you'll probably want 
to visit Canada just across the river. 
One thing is sure: the shopping is 
fine. 

No rigid rules or passports will de- 
ter you. It is a very simple matter—a 
bus leaves every few minutes at the 
City Hall for Windsor. You are in a 
foreign country with the many minor 
differences observed between nation- 
als. The tempo of life is somewhat 
slower and, for a change, that will 
probably be a relief. 

Or you can drive to Canada over 
the bridge or through the tunnel. 
Bring your state motor vehicle registra- 
tion for purposes of identification. 

(Continued next page) 
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Like most 


of America’s western cities, Detroit began behind a stockade. 
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CONVENTION HAS LURE 
FOR ALL THE LADIES 


BA’s 1950 Detroit Convention is 

a natural for the ladies. They'll 
enjoy every minute of the appealing 
program planned for them. Here are 
some of the features: 
2? STYLE SHOW: A style show, 
featuring all the latest Fall fashions, 
is being planned. Originally sched- 
uled for Wednesday afternoon, there 
has been a change in plans by the 
J. L. Hudson Company, proposed 
scene of the show, and final details 
will be given in our next Convention 
announcement. 
2> GREENFIELD VILLAGE: All 
day Thursday, September 28, begin- 
ning at 10 A.M. On this trip, one of 
the most delightful and informative 
anywhere in America, the ladies will 


YOU CAN VISIT CANADA 
Continued from page 28 


Your registration card is all you need 
to enter Canada by car and return. 

U. S. Customs regulations permit 
returning residents of the United 
States who have been in Canada for 
not than forty-eight hours, to 
bring back, duty free, articles acquired 
as an incident of the trip for personal 
or household use, to the value of 
$200 for each member of the family 
in the party, which may be carried 
or shipped into the United States pro- 
vided they are declared at the border. 
Parents may group their exemptions 
together with the exemptions of their 
dependent children to cover one or 
more articles exceeding $200 in value. 
Exemptions may be claimed only once 
in a 30-day period; they do not apply 
to purchases bought on commission or 
for resale, and are restricted as to the 
quantity of liquor and cigars which 
may be included. Once in a six-month 
period, if the visit in Canada has been 
twelve days or over, and exemption of 
$300 in addition to the $200 may be 
claimed. 

Such things as fine English tweeds 
and woolens and china will surely 
intrigue many members. So save some 
time of your Convention trip for a 
trip across the border. 


less 


visit famed Greenfield Village and the 
Ford Museum (for more complete de- 
scription see pages 26 and 27). The 
schedule calls for the Village in the 
morning and the Museum in the after- 
noon. Luncheon will be served at 
picturesque Dearborn Inn as guests of 
the Detroit Mortgage Bankers Asso- 
ciation. Cost of admission tickets and 
transportation are $2.50 each. 

Then of course the ladies will be 
at the Wednesday night party at Book- 
Cadillac where the program calls for 
dinner, music, floor show and dancing 
and a speaker they will thoroughly 
enjoy. And if the man of the family 
plans to attend the football game 
Saturday, or take the tour to the Ford 
plant Friday afternoon, his lady is 
invited, too. So, with all the other 
private entertainment one encounters 
at MBA conventions, it looks like a 
busy week for the ladies without hav- 
ing to listen to anything about second- 
ary markets, interest rates, up set 
prices and similar mundane matters. 





DETROIT AN EASY 
PLACE TO GET TO 


How are you coming to the Con- 
vention? By rail you can use one of 
eight railroads, Pere Marquette, New 
York Central, Pennsylvania, Baltimore 


and Ohio, Wabash, Grand Trunk, 
Canadian Nati®nal and Canadian 
Pacific. 


Seven airlines come into the city. 
American, Capital, Chicago & South- 
ern, Eastern, Northwest, Trans-World 
and United, serve Detroit through 
Willow Run Airport, and an eighth, 


Trans-Canada, operates through the 
Windsor Airport, across the Deroit 
River from Detroit. 

Three steamship lines, The Detroit 
& Cleveland Navigation Company, 
The Chicago, Duluth & Georgian Bay 
Lines, and Canada Steamship Lines 
operate into Detroit. 

And of course if you’re driving 
you'll find excellent highways, and if 
it’s by bus you will be equally well 
taken care of. 


MORTGAGE BANKERS 
LEGION WILL MEET 


The annual meeting of the Mort- 
gage Bankers Legion, honorary or- 
ganization, which includes members 
who have served one term or more on 
the MBA board of governors, will be 
held Tuesday evening, September 26, 
in the Statler. Election of officers will 
follow the dinner. W. A. Clarke of 
Philadelphia is Grand Marshal this 
year and John H. Scott, Pittsburgh is 
secretary. Thomas Coogan, president, 
National Association of Home Build- 
ers, will address the Legion. 


SEEMS AVERAGE AGE OF 
LOAN MEN IS DROPPING 


Are they getting a little younger 
in the mortgage business? Maybe, 
but with these draft calls the average 
age may shoot up again. At the Mort- 
gage Banking Seminar this year av- 
erage age of the students was 35. 
Four were 22 and the oldest was 54. 
Last year the average age was 354 
years. Anyone who believes young 
blood isn’t coming into the mortgage 
field is wrong. 
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IN BALTIMORE, MARYLAND AND VICINITY 


Lawyers Title Insurance 
Corporation 


(RICHMOND, VIRGINIA) 





REPRESENTED BY 


Real Estate Title Company 


INCORPORATED 





Baltimore 2, Maryland 
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MILTON T. MacDONALD AND AUBREY M. COSTA 
HEAD OFFICER SLATE AT ANNUAL ELECTION 


Che Eastern seaboard and the great 
Southwest are the regions which will 
hold top honors this year when the 
nominating committee, headed by 
Norman R. Lloyd of Cleveland, pre- 
sents its report for formal vote at the 
annual meeting and election of of- 
ficers at the opening session of the 
Convention. Other nominating com- 
mittee members include: Dean R. 
Hill, Buffalo, Allyn R. Cline, Houston, 
Dovenmuehle, Chicago 
Washington, 


George H. 
Calvert 


and G Bowie, 


D. C. 





Milton T. MacDonald Aubrey M. Costa 


Milton T. MacDonald, vice presi- 
dent of the Trust Company of New 
Jersey, Jersey City, is the nominee for 
MBA president for 1950-51 and Au- 
brey M. Costa, president of the South- 
rrust and Mortgage Company, 
Dallas, the nominee for vice president. 


ern 


For regional vice presidents the re- 
port will include these new nomina- 
tions: 

Maurice R. Massey, Jr., president, 
Peoples Bond & Mortgage Co., Phila- 
delphia. 

WaLTeR GEHRKE, president, First 
Federal Savings & Loan Association, 
Detroit. 

STaNLEY H. TREZEVANT, president, 
Stanley H. Trezevant & Co., Mem- 
phis. 

ANDREW 5S. 
Edward K. 
Louis. 

A. H. Capwa.vaper, JR., president, 
Mortgage Investment Corporation, 
San Antonio. 

Haroip F. Wurrt e, president, H. 
F. Whittle & Co., Los Angeles. 

W. R. Jonnston, president, W. R. 
Johnston & Co., Inc., Oklahoma City. 
Mr. Johnston’s nomination is to the 
the 


Love, vice president, 


Realty Co., St. 


Love 


vacancy created by nomination 
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of Howard B. Moffitt to the board. 

Regional vice presidents are elected 
for two-year terms. For the other 
regions, the following have another 
year to serve: 

Amos G. Hewrrt, Amos G. Hewitt 
Mortgage Co., New Haven. 

Howarp S. BIsseLt,. president, 
Howard S. Bissell, Inc., Cleveland. 

Brown L. WHATLEY, president, 
Stockton, Whatley, Davin & Company, 
Jacksonville, Fla. 

W. Rosert McMurray, vice presi- 
dent, Commonwealth, Inc., Portland, 
Ore. 

Eart Linn, president, Weitz-Linn 
Investment Company, Des Moines. 


Governor Nominees 

Nominations for members of the 
board of governors for terms ending 
in 1954 include: 

E. R. Havey, president, General 
Mortgage Corporation of Iowa, Des 
Moines. 

Howarp B. Morrirtrt, vice presi- 
dent, Realty Mortgage and Sales 
Company, Oklahoma City. 

Josern M. MIL-er, president, Mil- 
ler Mortgage Company, Inc., New 
Orleans. 

LinDELL Peterson, president Chi- 
cago Mortgage Investment Company, 
Chicago. 

H. Durr Vim, president H. Duff, 
Vilm Company, Indianapolis. 

WALTER Scott, vice president, Scott 
& McCune, Inc., Pittsburgh. 

Ro.tanp H. THOMSSEN, treasurer, 
Clapp-Thomssen Co., St. Paul. 

Frep C. Smirn, vice president of 
the Bowery Savings Bank, New York, 
is the nominee for a position on the 
board for a term expiring in 1951 
to fill the vacancy created by the 


LOANS TO 


resignation of Wallace W. True. Mr. 
True resigned as vice president of the 
Lincoln Savings Bank of Brooklyn and 
is now engaged in appraising. 

Mr. MacDonald was born in Brook- 
line, Mass., prepared at Worcester 
Academy and received his A.B. de- 
gree at Harvard in 1918. He is also 
an alumnus of the Graduate School of 
Banking of Rutgers University (1943). 

In 1932 he became associated with 
The Trust Company of New Jersey as 
vice president. 

His association activities have in- 
cluded a wide range of committee 
assignments including three terms on 
the executive committee. In recent 
years he has in Wash- 
ington affairs concerning the mort- 
gage industry. He is a past president 
of the New Jersey MBA. One of his 
principal activities has been his work 
in connection with the annual Senior 
Executives Course sponsored each 
January in cooperation with NYU. 


been active 


As mortgage officer of The Trust 
Company of New Jersey he has taken 
a leading part for many years in the 
financing of housing under the aus- 
pices of FHA on a nationwide basis. 

Mr. Costa was born in Corsicana, 
Texas, and was educated in Texas 
schools. He has a background of 
mortgage banking experience extend- 
ing back more than a quarter of a 
century and all of it has been with 
the company which he and his pres- 
ent partner, F. M. Love, organized in 
May, 1924. Prior to that time he 
served in World War I and was en- 
gaged in the oil industry. 

He is a past president and secretary- 
treasurer of the Texas MBA. He has 
spoken frequently at MBA meetings 
including our 1949 Mortgage Banking 
Seminar. He likewise has served on 
a long list of Association committees. 
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IT’S BEEN A BUSY YEAR FOR MBA COMMITTEES; WORK 
HAS BEEN HEAVY BUT ALL GROUPS HAVE KEPT AT IT 


S MBA approaches the end of its 
Association year on August 31 
with its Convention climax to follow 
in September, a fact about our activi- 
ties which has assumed increasing im- 
portance in recent years became more 
important this year—the greater de- 
pendence which the organization must 
place upon the work of committees in 
the future, in the view of President 
R. O. Deming, Jr. 

It was inevitable that, in the growth 
of the Association it would, at some 
specific time, reach a point when its 
business and activities could not be 
most effectively handled under the 
limited organizational framework 
which it had known in the past and 
that the answer would be to rely 
more and more on work done within 
the committees. 

The workings of Congress are the 
best illustration of the development 
which has occurred in MBA. In both 
the Senate and House, practically all 
the basic work on national legislation 
is done in the committees, sub-com- 
mittees and by the research and tech- 
nical staffs employed to assist legis- 
lators. Something of the same thing 
has happened in MBA this year to 
a rather marked degree. Proposed 
national legislation has been unu- 
sually heavy and has embraced the 
most sweeping proposals for changes 
within our industry which we have 
seen since World War II. Each one, 
President Deming pointed out, has 
required individual and thorough 
analysis and action. Because the com- 
mittee organization was rather broad 
and inclusive, making possible an ac- 
curate reflection of all types of lend- 
ing interests as well as all areas of 
the country, it has been possible to 
investigate and make decisions 
promptly and follow them with action 
of the same sort. 

The industry experienced one of 
the most active periods in its history 
during the first half of 1950; and the 
same can be said for the MBA com- 
mittees which together constituted one 
of the most active groups which have 
given their time and attention to the 
Association. Accordingly, a number 
of records were set during the year. 

The Membership Committee, 
headed by E. R. Haley of Des Moines, 
has already scored a new high mark 


of more than 230 new members. The 
Membership Qualifications Commit- 
tee, headed by George H. Doven- 
muehle of Chicago, and Joseph M. 
Miller of New Orleans, vice chair- 
man, assumed the task of screening 
applications in a careful and thorough 
manner and, as a result, every new 
member admitted has undergone the 
most rigid scrutiny. 


The Policy Committee, headed by 
S. M. Waters of Minneapolis, with 
E. E. Murrey, Nashville, and Harry 
R. Templeton, Cleveland, as vice 
chairmen, and the Ways and Means 
Committee, headed by Wallace Moir 
of Los Angeles, with James W. Col- 
lins, Salt Lake City as vice chairman, 
have had for their assignments the 
broad overall review of the Associa- 
tion as a working organization, offer- 
ing advice and counsel to secure a 
more efficient operation. The Re- 
search Committee, headed by Guy 
T. O. Hollyday of Baltimore, with 
William I. De Huszar, Chicago, and 
Howard S. Bissell, Cleveland, as vice 
chairmen, has been engaged in an un- 
usually heavy program including a 
number of projects which have 
brought the thinking of life com- 
panies and correspondents into closer 
harmony on matters with which they 
are mutually concerned. 


Lots of Meetings 


The Clinic Committee headed by 
W. A. Clarke, Philadelphia, chairman, 
and Allyn R. Cline, Houston, and 
Oliver M. Walker, Washington, as 
vice chairmen, likewise has had _ par- 
ticularly heavy duties during the year, 
what with large Conferences in Chi- 
cago and New York and Clinics in 
Denver, Des Moines and Miami—a 
program greater in size and scope 
than that carried on by many other 
associations several times our size. The 
Education Committee had an excep- 
tionally productive year with the 
largest Mortgage Banking Seminar at 
Northwestern yet held and an equally 
successful Senior Executives Course at 
New York University. Norman H. 
Nelson, St. Paul, was chairman and 
Thomas E. Lovejoy, Jr., and W. L. 
Leighly, Chicago, were vice chairmen. 

Other committees, such as_ the 
Publicity Committee, headed by Mil- 
ton T. MacDonald of Jersey City 
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INSIDE MBA | 


and the Finance Committee, headed 
by W. L. King of Washington, D. C., 
with Byron T. Shutz, Kansas City and 
Edward F. Lambrecht, Detroit, vice 
chairmen, had assignments which 
meant week-to-week work, week in 
and week out. Others, such as the 
Resolutions Committee, headed by 
A. D. Fraser of Cleveland, with Hiram 
S. Cody, Winston-Salem as vice chair- 
man, and the Directory Committee, 
headed by Stanley H. Trezevant, 
Memphis, as chairman and Frank 
Bell, Washington, D. C., vice chair- 
man, had assignments which required 
only annual meetings. The Nomi- 
nating Committee, headed by Norman 
R. Lloyd of Cleveland, embraced an- 
other Association activity which re- 
quires a considerable amount of time 
and study on the part of its members; 
and this year the committee was com- 
prised of an exceptionally conscien- 
tious group. The Farm Loan Com- 
mittee, headed by Jack Merriman of 
Kansas City, with C. W. Currie, 
Wichita, vice chairman, was another 
group which turned in a commendable 
performance. The committee studied 
the proposed revival of the Frazier- 
Lemke legislation. Should it mate- 
rialize at the next session, the com- 
mittee has laid the groundwork for 
effective action on our part. 

But it was in the field of national 
legislation and developments where 
a particularly heavy strain has fallen 
during the year. The Executive Com- 
mittee, headed by Vice President Mil- 
ton T. MacDonald, has been as busy 
as any previous executive committee 
in Association annals. Periodic meet- 
ings which have been held since last 
Fall; and between meetings, members 
have been in constant consultation, 
reviewing and analyzing developments. 

The work of the FHA, GI and 
Federal Legislative Committees this 
year has been especially valuable to 
the progress of the Association and 
the industry, President Deming com- 
mented. The FHA group is headed 
by E. H. Grootemaat of Milwaukee, 
with A. H. Cadwallader, Jr., San 
Antonio and Fred C. Smith, New 
York, vice chairmen. The GI Com- 
mittee is headed by Aksel Nielsen, 
Denver, chairman and Walter Gehrke, 
Detroit, vice chairman. The Federal 
Legislative Committee is headed by 
John H. Scott, Pittsburgh with Frank 
Bell, Washington, D. C., and W. R. 
Johnston, Oklahoma City, vice chair- 
men. 

(Continued page 36, column 2) 
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NOTES ABOUT THE BUSINESS 








LIFE MONEY IN HOUSING 


Life insurance had a 
big role in the post-war housing ex- 
pansion and at the start of 1950 ac- 
counted for $8,232,000,000 of housing 
financing, compared with $3,819,000.- 


money has 


000 five years ago. 

Of the housing mortgages held at 
the beginning of this year, $5,970,- 
000.000 was for 1 to 4 family units. 
The remaining $2,262,000,000 repre- 
mortgages on multi-family 

The life companies also had 


sented 
housing 
in their investment portfolios $1,131,- 
000.000 of farm mortgages and 
$3,326,000,000 of mortgages on indus- 
trial and commercial properties, mak- 
ing a grand total of $12,689,000,000 
in mortgages held by the companies. 

Che total 
of life companies in 1949 amounted 
to $3,312,000,000, of which $1,747,- 
000,000 or 53 per cent was accounted 


new mortgage financing 


for by | to 4 family units. In 1945, 
this type of housing represented only 
35 per cent of the new mortgage 


financing. New multi-family housing 
mortgages last year were $595,000,000: 
$290,000,000 and 
industrial 


farm mortgages 
those on commercial and 


properties $680.000.000 


HOLC EXPIRING FAST 


During the fiscal year ended June 
30, HOLC liquidated about three- 
fourths of the balance of its loans, re- 
ducing the amount outstanding from 
$319,000,000 to $84,000,000. The de- 
crease of $235,000,000 accom- 
plished principally through bulk sales 
or the assignment of mortgages to pri- 
vate financial institutions. 


was 


Che number of debtors still on 
HOLC books was reduced from 
201,338 to 74,023. On June 30 the 
average loan balance outstanding 


amounted to $1,137 
Since 1942 mortgages 
sold in bulk in 22 states, most of them 


have been 
at a premium 

HOLC has now liquidated its three 
and a half billion dollar investment in 
loans by more than 97 per cent. 


It expects to close out all of re- 
maining accounts by next June 30. 


Meanwhile HOLC will pay back the 
remainder of the U. S. treasury capi- 
tal. At the final windup, HOLC 
should be able to return a surplus 
to the treasury of more than $15,000,- 
000, it is estimated. 





TICKETS TO GET 


Advance warning: the Detroit 
Convention program is a crowded 
one, what with a full general pro- 
gram in addition to the Mortgage 
Center, a program for 


entertainment 


Servicing 


ladies, lots of and 
many private receptions, breakfasts, 
and dinners. And for many events 
need tickets. Here is a 


you will 


list: 
FOOTBALL GAME, Saturday, 
More 


than 450 have been purchased by 


September 30, Ann Arbor. 


members and no more are avail- 
able. But don’t forget to purchase 


your transportation in advance. 


WEDNESDAY NIGHT 
PARTY, Book Cadillac. $8 per 
person including dinner and enter- 
not cost of refresh- 


tainment but 


ments. 


BANKERS DINNER, Thursday 
night at Statler. Secretary of the 
Treasury John W. Snyder is the 
principal speaker. All members in- 
vited. Tickets $5 each. 
to be 


STYLE SHOW for ladies 


announced). 


GREENFIELD VILLAGE, for 
ladies, all day Thursday beginning 
at 10 a.m. Morning tour of Green- 
field Village and Ford Museum in 
the afternoon. Cost of admissions 
and transportation $2.50 each. All 
ladies attending the Convention in- 
vited. Luncheon will be served at 


famed Dearborn Inn as guests of 


the Detroit MBA. 


after- 


FORD PLANT 


for both 


Friday 


noon men and women 


following close of the Convention. 











THEY’RE NOT ALL NEW 


Driving around most American 
communities these days, it may look 
as though every home buyer has been 
acquiring a brand new house, but 
that’s far from the case. 

As a matter of fact, nearly one out 
of every five buyers of a home last 
year purchased one that was at least 
30 years old, according to Federal 
Reserve data. In all, three out of 
every five of the home buyers sampled 
by interviewers acquired houses that 
were built before 1949. 

The following table gives the results 
of this survey with respect to the time 
of construction of non-farm homes 
bought in 1949: 


When Home Was Built ‘ce of Buyers 


Before 1920 . . 18% 
1920-29 .. Semen 14 
1930-39 .. Ne, eee 
re 
Ss cs Sele babes J cance 
Not ascertained ....... t 


5&5 ACT STILL ON BOOKS 


The Soldiers and Sailors Civil Re- 
lief Act of 1940 is still in force. Sec- 
tions of the Act which were nullified 
by the proclamation of the termina- 
tion of war (July 25, 1947) have been 
reinstated. The law provides, among 
other things, that a court may stay, 
in many cases for the period of mili- 
tary service and three months after- 
wards: 
>> The execution of any judgment 
and the attachment or garnishment 
of property, money or debts in the 
hands of another. 
>> Eviction from premises renting for 
not more than $80 a month and used 
chiefly for dwelling purposes by the 
serviceman’s dependents. Defense offi- 
cials may order an allotment of the 
serviceman’s pay to be applied against 
rentals. 
>> Repossession, for non-payment of 
installments, of purchased property. 
(And court action is necessary under 
all circumstances before repossession 
can take place.) 
>> Real estate and chattel mortgage 
foreclosures. 


Gypsum board and cement are the 
only two building materials short at 
this time and the condition is partly 
seasonal. Production of all materials 
reached an all-time high just before 
the Korean business began and re- 
mains at this peak level. 
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x Ideas about SERVICING 





This Company Saves a Lot of Record Keeping by Permitting 


Correspondents to Retain Hazard Insurance Policies 


IBERTY National Life Insurance 

Company, Birmingham, Alabama, 
has joined the growing list of life 
companies that are taking positive ac- 
tion in eliminating the duplication of 
effort and record keeping by institu- 
tional investors and mortgage loan 
servicing agents. According to Ehney 
A. Camp, Jr., vice president and treas- 
urer, this company has advised all 
of its correspondents that in the fu- 
ture they will be permitted to retain 
the hazard insurance policies on mort- 
gage loans serviced for its account. 

“Under our proposed plan,” Camp 
said in outlining his plan, “we would 
permit the servicing agent to retain 
all hazard insurance policies on loans 
where the outstanding principal bal- 
ance is less than $25,000. A certificate 
of insurance would be furnished to us 
on our forms at the time the loan is 
closed giving a description of the in- 
surance in force and we would not 
ask for renewal certificates. We would 
expect the servicing agent to continue 
that same amount of insurance in 
force unless our permission was ob- 
tained to accept a smaller amount 
of insurance. 

“To place the plan into effect, it 
will be necessary that we prepare in- 
surance certificates on all the policies 
now in force and forward them to 
the servicing agent with the policies. 
The servicing agent, after checking 
to see that he had the policies called 
for by the certificate, would execute 
the certificate, retain a copy for his 


As a curtain raiser to MBA’s second annual nee 
Servicing Center, scheduled for the first two days of the 
McCabe 
director of education and research, tells bere what one 
company has done about —— correspondents to 
icies— and cut out a lot of 
needless record —— by doing so. In a follow-up 
is department is doing in consulting 

with insurance commissioners on this problem. 


Detroit Convention, Fran 


retain hazard insurance pe 


piece, be tells what 





By FRANK J. McCABE, JR. 


file and return the original to us. 
From then on, all the details con- 
nected with the handling of the haz- 
ard insurance policies would be the 
responsibility of the servicing agent.” 

In gathering the material for the 
handbook on Mortgage Loan Serv- 
icing Practices, the Research Depart- 
ment learned that nine member life 
insurance companies were then au- 
thorizing their servicing agents to re- 
tain hazard insurance policies. 


Two Methods 

In each case the mortgage company 
is obliged to issue a certificate of in- 
surance coverage. Two main pro- 
cedures were reported. Under the 
first method, the insurance policy and 
the certification accompanied the 
other loan papers when the loan is 
delivered to the investor. The investor 
then examines the policy and if it is 
found to be satisfactory, returns it 
to the mortgage company and retains 
the certificate of insurance. This cer- 
tificate, which briefly states the 
amount of coverage and the address 
of the property, thus becomes a guar- 
antee to the investor that the property 
is covered by the proper amount of 
insurance for the life of the loan. 
Notices of renewal are not required 
although notices of assignments and 
notices of reduction in amount of 
coverage is required by the investor. 

The use of this method was re- 
ported by the Metropolitan Life, Mu- 
tual Benefit Life, Guardian Life, and 


Jr... MBA’s 
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Continental Life of Wilmington. The 
certificate of insurance used by Met- 
ropolitan is typical of the one used 
by these companies. (See next page.) 

Under the second method the in- 
vestor is furnished with a simple cer- 
tificate of insurance instead of the 
insurance policy itself at the time of 
the delivery of the loan documents. 
This certificate shows the following: 
policy number, insurer, amount, type 
of coverage and a brief statement to 
the effect that a mortgage clause in 
favor of the investor has been at- 
tached to the policy. In contrast to 
the first method, the mortgage com- 
pany must issue a certificate each 
time a renewal is effected and must 
forward it to the investor. This pro- 
cedure was reported by the Sun Life 
Assurance Company of Montreal; 
Equitable Life of Iowa; Phoenix Mu- 
tual Life; Bankers Life Company; and 
Connecticut General. The certificate 
of insurance used by the Equitable 
Life of Iowa is representative of this 
group. (See next page.) 

The plan outlined by Mr. Camp 
for Liberty National is different in 
certain respects from each of the pro- 
cedures outlined above. It differs 
from method number | in that the 
insurance policy need not be for- 
warded with the other loan papers 
when the loan is delivered for accep- 
tance. The certificate apparently will 
contain as much information as those 
used by companies under method 
number 2. The plan will differ from 





You can devise all the good servicing procedure in 
the world but if you don’t follow through with what 
you set up, you won't accomplish much, says Joseph N. 
Gorson, president, Fidelity Bond and Mortgage Com- 
pany, Philadelphia, in his article in this month's Servic- 
ing Department. His firm has a carefully worked out 
schedule for handling delinquents but what makes it 
successful is that they stick to it. These are some of the 
things that will get more attention at the Servicing Center. 
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SERVICING | 


method number 2, however, in that 
renewal certificates will not have to 
be furnished. 

Some may raise the objection that 
the Liberty National will not have 
the opportunity of checking the cor- 
rectness of the policy either when the 
is closed or at the time of re- 
newal. Mr. Camp answers this ob- 
jection by stating that his company 
gets full information on the insurance 
terms and coverage from the original 
certificate. He adds that under the 
terms of Liberty National’s service 
contract, the servicing agent is 
sponsible for keeping the buildings 
amounts and in 


loan 


re- 


insured in 
proper form. 


proper 


FNMA Does It 
Life in- 
creasing numbers are recognizing the 
benefits and economies which accrue 
to both lenders and servicing agents 
from permitting the correspondents 
to retain insurance policies. In addi- 
tion to the companies named here, the 
RFC Mortgage Company and the 
Federal National Mortgage Associa- 
tion now permit their servicing agents 
to retain hazard insurance policies. 
It has also been reported recently that 
the State Mutual Life Assurance 
Company and Paul Revere Life, both 
of Worcester, Mass., may soon adopt 


insurance companies in 


similar procedures. Regardless of the 
method used, such a procedure elim- 
much 
keeping and needless amount of cor- 
respondence between the investor and 
the servicing the 
policies and the endorsements which 
must be forwarded to the investor to 
be affixed to policies in its possession. 


inates duplication of record 


agent relative to 


COMMITTEE ASKS STATES 
FOR OPINIONS ON RULES 


In the June issue of The Mortgage 
Banker, a report of the MBA Research 
Committee, on a questionnaire re- 
cently sent to the life insurance com- 
panies concerning the handling of in- 
surance losses, insurance policies and 
the payment of taxes, was reproduced. 
Many of the life insurance companies 
who responded to the questionnaire 
advised that they could not permit 
their servicing agents to retain hazard 
insurance policies or settle insurance 
because of 


claims prohibitions in 
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CERTIFICATE OF INSURANCE 


To the METROPOLITAN LIFE INSURANCE COMPANY 


New York, N. Y. 


This is to certify that we hold in our custody, pursuant to the terms of our servicing contract, and subject 


to your order, insurance policies for not less than 


$s fire, subject to.. ...percent coinsurance 

s extended coverage, subject to..........percent coinsurance 
$ windstorm, subject to..._._.__.percent coinsurance 

$. earthquake, subject to... percent coinsurance 


(If not subject to coinsurance, insert the word “‘none’’.) 
and with loss payable to the Metropolitan Life Insurance Company 
as the holder of the indebtedness secured by -, Moruenge covering premises situated : 


formity with your requi 





written in 





No reductions in the above stated amounts and kinds of insurance, and no changes in the above described 
coinsurance features, will be made without the consent of Metropolitan Life lasurance Company and the submission 


of a revised Certificate of Insurance. 











CERTIFICATE OF INSURANCE 




















Lean No. Name. . peamannusenaiett OS 
To EQUITABLE LIFE INSURANCE COMPANY OF IOWA, Des Moines, Iowa: 
We hold in our custody, subject to your order, insurance policies as listed hereafter: 
Fire oO Fire Fire oO 
Ext. Cov. [) Ext. Cov. 2 Ext. Cov. 2 
Tornado [) Tornado [) Tornado [) 
Pol. No. Pol. No. Pol. No. 
Co. Co. Co. 
Amt. $ Amt. $ Amt. $ 
Expires Expires Expires 
Co-Ins. * Co-Ins. % Co-Ins. % 
Remarks: 
These policies are written in conformance with your requirements as mortgagee, and 
Uniform Standard Mortgage Clause Form 127B 
is attached to each policy. Policy correctly describes and locates the security. 
No change is to be made in the insurance coverage without notice to you. 
(For Home Office Use) 

Insurance Requirements: . 

Fire $ Torn. $ (Correspondent) 

Ext. Cov. [) Co-Ins. % 

Approved by By... 

™m6e ix 


Form F320-219U 














State laws or State insurance regula- 
tions. The Research Department and 
the Research Committee have sent 
copies of the above report to all State 
Insurance Commissioners and have 
asked each whether the laws of his 
state or the regulations of his depart- 
ment prevented insurance companies 
from authorizing servicing agents to 
settle hazard insurance claims or re- 
tain hazard insurance policies. The 
purpose of this was twofold: First, it 
was the opinion of the Committee 
that all insurance commissioners 
should be advised of the work which 
this Association is doing and to solicit 


their cooperation ia our long range 
aim to eliminate duplication of effort 
and record keeping between investors 
and servicing agents. 

Second, the Committee wanted to 
determine definitely which states have 
laws or regulations which will prevent 
life insurance companies from dele- 
gating this responsibility to servicing 
agents. After all commissioners have 
reported the Research Committee will 
try to devise methods for removing 
these restrictions. Reports will be 
made to the membership in this sec- 
tion of The Mortgage Banker as the 
survey progresses. —FJMc. 
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SUCCESSFUL HANDLING OF DELINQUENTS MEANS A SET 
PROCEDURE AND FOLLOWING THROUGH ON IT EXACTLY 


By JOSEPH N. GORSON 


ROPER servicing of mortgages in- 

cludes proper collection methods. 
It’s axiomatic that in servicing a large 
volume of mortgages, it’s suicide to let 
delinquencies get out of hand and 
that is doubly true at this time. 

Vigilance must start with the first 
payment and continue monthly 
throughout the life of the loan. Proper 
payment habits should be impressed 
upon the mortgagor from the begin- 
ning. And it can be done. 

We are presently servicing about 
8,000 loans. Our delinquents from 30 
to 60 days number 30. We have two 
delinquents 60 to 90 days and five ac- 
counts over 90 days. Foreclosures 
during the last 12 months numbered 
7. I added the foreclosure figure 
merely to show that delinquencies 
were not held down by foreclosing 
the accounts. 

There is no mysterious formula for 
holding down delinquencies. It is 
simply a matter of setting up a proper 
procedure and following through. 
The golfer understands the impor- 
tance of follow through. It holds 
good in collections as well. 

Here in brief is our procedure. It 
probably is not much different than 
that used by most companies but we 
do follow through. And it gets re- 
sults. 


15-Day Grace Period 


Our mortgage calls for a 15 day 
grace period. On the /6th the first 
notice is sent to the mortgagor. Five 
days later a second notice goes out 
and it’s a little more firm. Five days 
after that a third notice is sent. This 
is in the form of a letter and empha- 
sizes that a failure to remit may bring 
drastic action. 

If still no reply, the account has 
probably run over to the next month 
and is then turned over to our collec- 
tion manager. 

Telephone calls are made and spe- 
cial letters are sent by the collection 
manager pointing out the urgency of 
immediate payment to forestall legal 
proceedings. We always point out 
that we hold a trust relationship to 
our principals which makes it incum- 


bent upon us to keep the account in a 
current position. 

If that accomplishes nothing, we 
turn the account over to our attor- 
ney. He advises the mortgagor that 
the account has been turned over to 
him and that immediate payment will 
forestall foreclosure. In the meantime 


JOINS MBA STAFF 





Thomas E. McDonald 


MBA’s efforts to improve and 
streamline servicing and accounting 
methods for the industry is being 
taken an important step forward with 
the affiliation of Thomas E. McDon- 
ald with the national staff. At the 
present time, Mr. McDonald is study- 
ing servicing and accounting methods 
of mortgage houses in Chicago and 
later will conduct similar studies in 
offices in other cities. Before join- 
ing MBA, Mr. McDonald was chief 
accountant of Briggs & Stratton 
Corp., Milwaukee, and prior thereto 
was with the Inland Rubber Co. and 
George Rossetter & Co., certified pub- 
lic accountants. He holds a C.P.A. 
certificate from Ohio, Illinois and 
Wisconsin. 

At some later date, he will be a 
regular contributor to this department 
of The Mortgage Banker. 
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SERVICING 


we notify our principal of the condi- 
tion of the account and request au- 
thority for legal action. 

Note that we turned the account 
over to our attorney prior to our re- 
quest to our principal. This is done 
in order to save time. No legal action 
is taken except upon express author- 
ity from our principal. But invariably 
by the time we hear from our princi- 
pal the letter from our lawyer has 
done the trick. By special arrange- 
ment, our lawyer charges the mort- 
gagor a nominal amount and, in many 
cases, nothing at all depending upon 
the speed with which the mortgagor 
reacts. 

Note, too, that there is no lag in 
the sequence of events. It is not done 
on a hit-or-miss basis. The first three 
notices are automatic. Our payment 
cards pop up on these days as remain- 
ing delinquent cards and the notices 
go out with mechanical precision. Our 
collection manager adds the personal 
touch and he also follows up with pre- 
cision. The various steps are pre- 
determined and are followed meticu- 
lously. The borrower then knows that 
we mean business. 


Follow through brings results. 


SWEEPING CHANGES 
(Continued from page 4) 


given to men in service or veterans 


and their families and leave some 
question as to nonveteran defense 
workers. 


By holding up transfers of housing 
projects to local authorities—who by 
law can buy them for the amount 
the land alone cost the federal gov- 
ernment — the PHA retains the au- 
thority to reserve them for military 
families and perhaps defense workers. 

Most of the units still held by the 
PHA are open, but a number have 
vacancies. Officials said some which 
have been closed would have to be 
repaired to put them in shape for 
occupancy. 

PHA’s war-built units were open to 
military personnel and veterans of 
World War II in 1944, as demobiliza- 
tion increased their housing needs and 
the needs of war workers began to 
lessen. 

Officials say rents for these units, 
although low, are at levels to cover 
government costs. 

The law at present directs that the 
temporary structures be demolished 
by the end of 1952. 


35 











| Yoten About Members., Otter ME Hs, Coming Events | 





T. E. SARGEANT IS NEW 
HEAD OF DALLAS MBA 


r. E. Sargeant, representative of 
Southwestern Life Insurance Com- 
pany in Dallas, was elected president 
of the Dallas MBA and Duval West 
of Jones-West Mortgage Company 
was elected vice president 5 Her- 
man Little, of J. Herman Little Com- 
pany was elected secretary and treas- 
urer. 

Everett A. Marley, manager of the 
Houston office of the Pacific Mutual 
Life Insurance Company, has been 
elected president of the Houston 
MBA, succeeding John E. Whitmore. 

Other officials are John Austin, 
president, T. J. Bettes Company, first 
vice president; Wade Barnes, vice 
president, David C. Blintliff & Com- 
pany, second vice president; and P. 
J. O’Connor, Houston manager of 


Investors Diversified Services, Inc., 
secretary treasurer. 
Directors are Robert Drye, Gulf 


Coast Investment Corporation; Henry 
Hodell, Hodell & Company; Ray- 
mond Holland, Holland Mortgage & 
Investment Corporation; Julian Keith, 
Realty Mortgage Company; G. D. 
Molloy, Alltex Home Finance Corpo- 
ration; M. McConnell, Mortgage and 
Trust, Inc., and Ira F. Reed, First 
National Bank. 

Mr. Marley, who attended Vander- 
bilt University, entered the mortgage 
business in 1928 in Memphis. He 
came to Texas in 1937 and to Houston 


two years later. 


Appointment of Henry B. Bunker 
as assistant vice president of Western 
& Southern Life Insurance Co. is an- 
his duties 


nounced. He will assume 
in the mortgage loan department 
September 1. 

Mr. Bunker has been real estate 


officer of the Central Trust Co. for 
14 years and prior to that was with 
the Frederick A. Schmidt Co. for 
eight years. He is a member of the 


MBA. 


Cincinnati 


Three MBA members are serving 
on the and Civic De- 
velopment Department Committee of 
the United States Department of 
Commerce this year, including Fred- 
erick P. Champ, president, Utah 


Construction 
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Mortgage Loan Corp., Logan, Utah; 
A. Sproule Love, vice president, Ed- 
ward K. Love Realty Company, St. 
Louis; and L. Douglas Meredith, 
executive vice president, National 
Life Insurance Company, Montpelier, 


Vt. 


Eugene J. McCarthy, formerly 
mortgage officer of the County Trust 
Co., New York, has become head of 
the mortgage loan sales department of 
the J. I. Kislak Mortgage Corp. of 
Jersey City. He is secretary-treasurer 


of the New York MBA. 


Samuel E. Neel, MBA Washington 
counsel, has been named a member of 
the advisory committee of the hous- 
ing finance branch, housing research 
division of the Housing and Home Fi- 
nance Agency. 


Tyler H. Bland was promoted to 
vice president of Rapides Bank & 
Trust Company, Alexandria, La., in 
charge of the mortgage loan origina- 
tion department. He has been con- 
nected with the bank since his dis- 
charge from the navy in 1946. 

Announcement was made by A. H. 
Cadwallader, Jr., president, Mortgage 
Investment Corporation, San Antonio, 
of the appointment of Stanley R. 
Marks, vice president of the company, 
to become manager of the company’s 
Dallas, Texas, office and its North 
and West Texas business; and the 
election of Roy L. Temple as a vice 
president and assistant manager of 
the North and West Texas depart- 
ment. Mr. Temple will continue as 
manager of the Dallas city loan de- 
partment of the company. 


WORK OF MBA COMMITTEES 
(Continued from page 31) 


Not as many meetings and con- 
sultations of these three groups were 
held as had been originally planned 
because the Association year had 
scarcely begun when a rush of pro- 
posals in Washington demanded im- 
mediate action and attention. This 
necessitated the creation of the special 
Washington committee which Presi- 
dent Deming set up under the chair- 
manship of W. A. Clarke of Philadel- 
phia. The work of this group required 


a compact membership ready and 
available to make contacts at a 
moment’s notice. As developments 
have turned out—the Sparkman bill 
is a significant example—the wisdom 
of the action has been justified. 

But what was particularly valuabie 
during the year was the continued 
advice and cooperative assistance 
which the national officers received 
from the FHA, GI and Federal 
Legislative groups on matters as they 
developed. The contributions made 
by members of these groups again 
illustrates the value of having the 
important committee activities of the 
Association as fully representative as 
possible, both by regions and type of 
lending interest. 

Although his firm has been an MBA 
member since 1914 and he served on 
numerous MBA committees during 
that time, President Deming said that 
he had never fully appreciated how 
much time and effort goes into com- 
mittee work until he had occasion 
this year to see and direct the work 
of all committees collectively. 


Much Work Involved 

Committee work takes varied and 
different forms. The results achieved 
by some groups, such as Membership 
and Research for example, are readily 
distinguishable for all to sce and evalu- 
ate. Other work, such as that done 
by the Membership Qualifications and 
Finance Committees, represents long 
and laborious attention and often is 
not as conspicuous to all members as 
it should be. Another type of work 
is in a still different category and is 
represented by the kind of efforts 
which have characterized the work 
of FHA, GI and Federal Legislative 
—immensely valuable and helpful but 
the kind of effort that succeeds best 
in a quiet manner. 

MBA has reached the period in its 
development when it must rely more 
and more on its committees, President 
Deming believes; and, he added, if 
the excellent spirit of cooperation and 
capable efforts of the past year re- 
flect the future, the Association’s in- 
terests are in good hands. The year 
coming up would appear to under- 
line that opinion in view of the 
numerous new problems the industry 
will face. 
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PROTECTING CALIFORMIA TITLES 
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Home Office 
Los Angeles 


When selecting a title insurance company, the man of good 
judgment considers the demonstrated soundness of its man- 
agement and the assets back of its policies. 

Title Insurance and Trust Company, with capital, surplus, and 
undivided profits of more than $32,000,000, accumulated 
through conservative management over the last half century of 
its existence, offers in nine southern California counties the best 


safeguard for buyers and lenders. 


Q 


TITLE INSURANCE AND TRUST COMPANY 


BAKERSFIELD «+ 


133 South Spring Street * Los Angeles 13, California 


SAN LUIS OBISPO « SANTA BARBARA «+ VISALIA « VENTURA « RIVERSIDE + INDEPENDENCE + SAN DIEGO 





TITLE INSURANCE 


For the Mortgage Banker 


A Mortgagee’s Policy of Title Insurance, in addition 
to its protection against title losses, facilitates the sale 


and transfer of a Real Estate Mortgage Loan. 


Issuing Agents in the Following States: 


Missouri Mississippi 
Kansas Texas 
Arkansas Colorado 
Tennessee Utah 
Georgia Montana 
Alabama Wyoming 
Florida Wisconsin 


Louisiana Delaware 





KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,000,000.00 
L12 East 10th St. Kansas City 6, Mo. HArrison 5040 





